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ITEM 1. FINANCIAL STATEMENTS

Revenue
Cost of goods sold
Gross profit
Operating expenses:
Research and development
Selling, general and administrative
Loss on sale of business
Total operating expenses
Eamnings from operations
Interest expense
Interest income
Other expense (income), net
Eamings before income taxes
Income tax provision

Net earnings

Net earnings per share:
Basic
Diluted

Weighted average shares outstanding:

Basic
Diluted

PART I. FINANCIAL INFORMATION

FLIR SYSTEMS, INC.

CONSOLIDATED STATEMENTS OF INCOME

(in thousands, except per share amounts)
(Unaudited)

Three Months Ended September 30,

Nine Months Ended September 30,

2018 2017 2018 2017
$ 434898 § 464712 S 1327223 $ 1,305,650
212,824 241,821 654,684 684,706
222,074 222,891 672,539 620,944
41,997 42,873 132,987 127,902
91,525 92,932 296,664 280,240
— — 10,178 —
133,522 135,805 439,829 408,142
88,552 87,086 232,710 212,802
4,042 3,819 12,086 12,744
979) (488) (2,591) (1,114)
71 (778) 229 (2,465)
85418 84,533 222,986 203,637
12,267 21,004 39,077 46,124
$ 73,151 $ 63,529 $ 183,909 $ 157,513
$ 053 $ 046 $ 133§ 1.15
$ 052 $ 046 $ 131§ 1.13
138,190 137,849 138,146 137,030
140,327 139,419 140,613 138,853

The accompanying notes are an integral part of these consolidated financial statements.
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FLIR SYSTEMS, INC.

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

Net earnings
Other comprehensive income (loss), net of tax:
Fair value adjustment on interest rate swap contracts
Realized gain reclassified to earnings
Unrealized gain on available-for-sale investments
Foreign currency translation adjustments
Total other comprehensive income (loss)

Comprehensive income

(in thousands)
(Unaudited)

Three Months Ended September 30,

Nine Months Ended September 30,

2018 2017 2018 2017

$ 73,151 § 63,529 $ 183,909 § 157,513
— — 187

— (494) — (494)

— 3) — Q)

5,308 19,993 (26,296) 55,788

5,308 19,496 (26,296) 55,477

$ 78,459 § 83,025 § 157,613  § 212,990

The accompanying notes are an integral part of these consolidated financial statements.
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FLIR SYSTEMS, INC.

CONSOLIDATED BALANCE SHEETS
(in thousands, except for par value)
(Unaudited)

ASSETS
Current assets:
Cash, cash equivalents and restricted cash
Accounts receivable, net
Inventories
Assets held for sale, net
Prepaid expenses and other current assets
Total current assets
Property and equipment, net
Deferred income taxes, net
Goodwill
Intangible assets, net
Other assets
Total assets

LIABILITIES AND SHAREHOLDERS’ EQUITY

Current liabilities:

Accounts payable

Deferred revenue

Accrued payroll and related liabilities

Accrued product warranties

Advance payments from customers

Accrued expenses

Accrued income taxes

Liabilities held for sale

Other current liabilities

Total current liabilities

Long-term debt
Deferred income taxes
Accrued income taxes
Pension and other long-term liabilities
Commitments and contingencies
Shareholders’ equity:

Preferred stock, $0.01 par value, 10,000 shares authorized; no shares issued at September 30, 2018, and December 31,
2017

Common stock, $0.01 par value, 500,000 shares authorized, 138,332 and 138,869 shares issued at September 30,
2018, and December 31, 2017, respectively, and additional paid-in capital

Retained earnings
Accumulated other comprehensive loss
Total shareholders’ equity
Total liabilities and shareholders' equity

September 30,

December 31,

2018 2017

$ 593335 $ 519,090
291,094 346,687
376,542 372,183

— 67,344

93,760 81,915
1,354,731 1,387,219
250,050 263,996
94,440 21,001
911,260 909,811
151,778 168,130
94,626 59,869

$ 2,856,885 $ 2810026
$ 95975 $ 106,389
30,493 25,614

76,747 71,310

15,567 15,024

22,836 20,672

35,184 37,089

30,036 64,136

- 39,544

15,105 15,155

321,943 394,933
421,632 420,684
14,696 12,496

90,231 87,483

67,160 59,872

25,740 91,162
2,055,139 1,856,756
(139,656) (113,360)
1,941,223 1,834,558

$ 2,856,885 $ 2,810,026

The accompanying notes are an integral part of these consolidated financial statements.
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FLIR SYSTEMS, INC.

CONSOLIDATED STATEMENTS OF CASH FLOWS
(in thousands)

(Unaudited)
Nine Months Ended September 30,
2018 2017
CASH PROVIDED BY OPERATING ACTIVITIES:
Net earnings $ 183,909 §$ 157,513
Adjustments to reconcile net earmnings to net cash provided by operating activities:
Depreciation and amortization 49,363 53,426
Stock-based compensation arrangements 24,962 24,745
Deferred income taxes 1,919 (2,337)
Other, net (4,020) (28,007)
Increase (decrease) in cash, net of acquisitions, resulting from changes in:
Accounts receivable 63,266 13,047
Inventories (5,050) (30,589)
Prepaid expenses and other current assets (2,194) (4,863)
Other assets (1,410) 20,391
Accounts payable (22,166) 11,370
Deferred revenue 5,856 (5,792)
Accrued payroll and other liabilities 3,231 13,712
Accrued income taxes (35,762) (6,647)
Pension and other long-term liabilities 13,939 (6,633)
Net cash provided by operating activities 275,843 209,336
CASH FLOWS FROM INVESTING ACTIVITIES:
Additions to property and equipment, net (20,665) (31,834)
Proceeds from sale of business 25,920 —
Business acquisitions, net of cash acquired (22,166) —
Other investments (15,500) 2,859
Net cash used by investing activities (32,411) (28,975)
CASH FLOWS FROM FINANCING ACTIVITIES:
Repayment of long-term debt (97,500)
Repurchase of common stock (99,957) —
Dividends paid (66,451) (61,776)
Proceeds from shares issued pursuant to stock-based compensation plans 24,184 44231
Tax paid for net share exercises and issuance of vested restricted stock units (14,663) (9,505)
Other financing activities 12) (13)
Net cash used by financing activities (156,899) (124,563)
Effect of exchange rate changes on cash, cash equivalents and restricted cash (12,288) 19,814
Net increase in cash, cash equivalents and restricted cash 74,245 75,612
Cash, cash equivalents and restricted cash, beginning of year 519,090 361,349
Cash, cash equivalents and restricted cash, end of period $ 593,335  § 436,961

The accompanying notes are an integral part of these consolidated financial statements.
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FLIR SYSTEMS, INC.
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS
(Unaudited)

Note 1. Basis of Presentation

The accompanying consolidated financial statements of FLIR Systems, Inc. and its consolidated subsidiaries (the “Company”) are unaudited and have
been prepared pursuant to the rules and regulations of the Securities and Exchange Commission. In the opinion of management, these statements have been
prepared on the same basis as the audited consolidated financial statements and include all adjustments, consisting of only normal recurring adjustments,
necessary for a fair presentation of the Company’s consolidated financial position and results of operations for the interim periods. Certain information and
footnote disclosures normally included in financial statements prepared in accordance with accounting principles generally accepted in the United States
have been condensed or omitted pursuant to such rules and regulations. These consolidated financial statements should be read in conjunction with the
Company’s audited consolidated financial statements and the notes thereto included in the Company’s Annual Report on Form 10-K for the fiscal year ended
December 31,2017.

The accompanying consolidated financial statements include the accounts of FLIR Systems, Inc. and its wholly owned subsidiaries. All significant
intercompany accounts and transactions have been eliminated. The results of operations for the interim periods presented are not necessarily indicative of the
operating results to be expected for any subsequent interim period or for the year ending December 31,2018.

Recently Adopted Accounting Pronouncements

Financial Accounting Standards Board ("FASB") Accounting Standards Update ("ASU") No. 2016-18, "Statement of Cash Flows (Topic 230): Restricted
Cash" ("ASU 2016-18"). Effective January 1, 2018, the Company adopted ASU 2016-18 on a retrospective basis. This update clarifies guidance on the
classification and presentation of restricted cash in the statement of cash flows. The amendment requires restricted cash be included in an entity's cash and
cash-equivalent balances in the statement of cash flows and also requires an entity to disclose information about the nature of the restrictions. Further, a
reconciliation between the statement of financial position and the statement of cash flows must be disclosed when the statement of financial position
includes more than one line item for cash, cash equivalents, restricted cash, and restricted cash equivalents. The Company's adoption of ASU 2016-18 did not
have a material impact on the consolidated financial statements.

FASB ASU No. 2017-01, "Business Combinations (Topic 805): Clarifying the Definition of a Business" ("ASU 2017-01"). Effective January 1,2018, the
Company adopted ASU 2017-01. The amendments in this update clarify the definition of a business with the objective of adding guidance to assist entities
with evaluating whether transactions should be accounted for as acquisitions (or disposals) of assets or businesses. The Company's adoption of ASU 2017-01
did not have a material impact on the consolidated financial statements.

FASB ASU No. 2014-09, "Revenue - Revenue from Contracts with Customers" ("ASU 2014-09"). Effective January 1, 2018, the Company adopted ASU
2014-09 and all the related amendments ("new revenue standard" or "ASC 606") using the modified retrospective method to those contracts not yet
completed as of January 1,2018. As a result, the Company recognized the cumulative effect of initially applying the new revenue standard as an adjustment
to the opening balance of retained earnings in the amount of approximately $1.0 million as of January 1, 2018. The comparative information has not been
restated and continues to be reported under the accounting standards in effect for those periods. The Company expects the impact of the adoption of the new
standard to be immaterial to net income on an ongoing basis.

FASB ASU No. 2016-16, "Intra-Entity Transfers of Assets Other Than Inventory" ("ASU 2016-16"). Effective January 1, 2018, the Company adopted
ASU 2016-16, which eliminates the exception of recognizing, at the time of transfer, current and deferred income taxes for intra-entity asset transfers other
than inventory. This new standard has been applied on a modified retrospective transition basis with an adjustment to the opening balance of retained
earnings in the amount of approximately $80.0 million as of January 1,2018.



Note 1. Basis of Presentation - (Continued)

FLIR SYSTEMS, INC.

(Unaudited)

Recently Adopted Accounting Pronouncements - (Continued)

NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)

The cumulative effect of the changes made to the Company's consolidated January 1, 2018 balance sheet for the adoption of ASU 2014-09, "Revenue -
Revenue from Contracts with Customers" and ASU 2016-16, "Intra-Entity Transfers of Assets Other Than Inventory" were as follows (in thousands):

Assets

Accounts receivable, net

Inventories

Deferred income taxes, net

Other assets

Liabilities
Deferred revenue

Deferred income taxes

Pension and other long-term liabilities

Shareholders' Equity

Retained earnings

Balance at December  Adjustments Due to ASU  Adjustments Due to ASU  Balance at January 1,

31,2017 2014-09 2016-16* 2018
$ 346,687 S 981 S — 5 347,668
372,183 (524) — 371,659
21,001 — 74367 95368
59,869 — (1,005) 58,864
25,614 (788) — 24,826
12,496 290 1,422 14,208
59,872 — (8,030) 51,842
1,856,756 955 79,970 1,937,681

* During the three-month period ended September 30, 2018, the Company recorded an additional deferred tax asset related to a prior period non-inventory intra-entity asset transfer
that was not originally recorded upon adoption of ASU 2016-16 in the three-month period ended March 31, 2018. Consequently, an immaterial adjustment has been made to the
table above related to the inclusion of the deferred income tax assets and corresponding impact to retained earnings in the amount of $74.4 million as of January 1, 2018.

In accordance with the new revenue standard requirements, the disclosure of the impact of adoption on our consolidated income statement and balance

sheet was as follows (in thousands):

Income Statement
Revenue

Cost of goods sold
Income tax provision
Net earnings

Balance Sheet

Assets

Accounts receivable, net
Inventories

Liabilities
Deferred revenue

Deferred income taxes

Equity

Retained earnings

Three Months Ended September 30, 2018

Nine Months Ended September 30, 2018

Balances Balances
Without Without
Adoption of Effect of Change Adoption of Effect of Change
As Reported ASC 606 Higher/(Lower) As Reported ASC 606 Higher/(Lower)
$ 434,898 § 434,543 § 355§ 1,327,223 $§ 13257712 $ 1,511
212,824 212,747 77 654,684 654,400 284
12,267 12,209 58 39,077 38,819 258
73,151 72,931 220 183,909 182,940 969
September 30, 2018
Balances Without Effect of Change
As Reported Adoption of ASC 606 Higher/(Lower)
$ 291,094 § 288,602 $ 2,492
376,542 376,826 (284)
30,493 30,493 —
14,696 14,148 548
2,055,139 2,053,479 1,660

For additional disclosures required by the new revenue standard see Note 2, "Revenue."
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FLIR SYSTEMS, INC.
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 2. Revenue
Revenue Recognition

The Company designs, markets and sells products primarily as commercial, off-the-shelf products. Certain customers request different system
configurations, based on standard options or accessories that the Company offers. Revenue is recognized upon transfer of control of promised products or
services to customers in an amount that reflects the consideration the Company expects to receive in exchange for those products or services. The Company
regularly enters into contracts that can include various combinations of products and services, which are generally capable of being distinct and accounted
for as separate performance obligations. In such situations, contract values are allocated to each performance obligation based on its relative estimated
standalone selling price. The vast majority of the Company's revenues are recognized at a point in time when goods are transferred to a customer. However,
for certain contracts that include highly customized components, if performance does not create an asset with an alternative use and termination for
convenience clauses provide an enforceable right to payment for performance completed to date, revenue is recognized over time as the performance
obligation is satisfied.

See Note 18. "Operating Segments and Related Information - Revenue and Long-Lived Assets by Geographic Area" for information related to the
Company’s revenues disaggregated by significant geographical region and operating segment.

Revenue includes certain shipping and handling costs and is stated net of third party agency fees. Shipping and handling costs associated with
outbound freight after control over a product has transferred to a customer are accounted for as a fulfillment cost and are included in cost of goods sold.
Revenue is recognized net of allowances for returns and net of taxes collected from customers which are subsequently remitted to governmental authorities.

Contract Balances

The timing of revenue recognition, billings and cash collections results in billed accounts receivable, unbilled receivables and deferred revenue and
advance payments from customers on the Consolidated Balance Sheets. Contract assets and liabilities are reported on a contract-by-contract basis. The
Company had no material deferred contract costs recorded on the Consolidated Balance Sheet as of September 30, 2018.

Contract assets: The Company recognizes unbilled receivables as contract assets when the Company has rights to consideration for work completed but
has not yet billed at the reporting date. Unbilled receivables are included within accounts receivable, net on the Consolidated Balance Sheets. The balance of
unbilled receivables as of September 30, 2018 and at the date of adoption of ASC 606 were $10.1 million and $14.1 million, respectively.

Contract Liabilities: The Company records contract liabilities when cash payments are received or due in advance of the Company's performance.
Contract liabilities include deferred revenue and advance payments from customers. Contract liabilities are classified as either current or long-term in the
Consolidated Balance Sheets based on the timing of when the Company expects to recognize revenue. As of September 30, 2018 and at the date of the
adoption of ASC 606, contract liability balances classified as long-term totaled $14.6 million and $13.8 million, respectively, and are included within
pension and other long-term liabilities in the accompanying Consolidated Balance Sheets. Approximately $36.4 million of revenue recognized during the
nine month period ended September 30, 2018 was included in the combined opening contract liability balances adjusted for the ASC 606 adoption impacts.

Remaining Performance Obligations

Remaining performance obligations related to ASC 606 represent the aggregate transaction price allocated to performance obligations with an original
contract term greater than one year which are fully or partially unsatisfied at the end of the period. While the remaining performance obligation disclosure is
similar in concept to backlog, the definition of remaining performance obligations excludes contracts that provide the customer with the right to cancel or
terminate for convenience with no substantial penalty, even if historical experience indicates the likelihood of cancellation or termination is remote. The
Company has elected to exclude contracts with customers with an original term of one year or less from remaining performance obligations while these
contracts are included within backlog.



FLIR SYSTEMS, INC.
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 2. Revenue - (Continued)
Remaining Performance Obligations - (Continued)

As of September 30, 2018, the aggregate amount of the transaction price allocated to remaining performance obligations was approximately $82.4
million. The Company expects to recognize revenue on approximately 78 percent of the remaining performance obligations over the next twelve months,
and the remainder recognized thereafter.

Note 3. Stock-based Compensation

Stock Incentive Plans

The Company has a stock-based compensation program that provides equity incentives for employees, consultants and directors. This program
includes incentive and non-statutory stock options and non-vested stock awards (referred to as restricted stock unit awards) granted under two plans: the
FLIR Systems, Inc. 2002 Stock Incentive Plan (the “2002 Plan”) and the FLIR Systems, Inc. 2011 Stock Incentive Plan (the “2011 Plan”). The Company has
discontinued issuing awards out of the 2002 Plan but previously-granted awards under the 2002 Plan remain outstanding.

The Company has granted time-based options, time-based restricted stock unit awards, market-based restricted stock unit awards and performance-
based restricted stock unit awards. Options generally expire ten years from the grant date. Time-based options and restricted stock unit awards generally vest
over a three year period. Market-based restricted stock unit awards may be earned based upon the Company's total shareholder return compared to the total
shareholder return of the component company at the 60th percentile level in the S&P 500 Index over a three year period. Performance-based restricted stock
unit awards granted during the year ended December 31, 2016 may be earned based upon the Company's return on invested capital over a three year period.
Performance-based restricted stock unit awards granted during the year ended December 31,2017 may be earned based upon the Company's operating margin
performance over a three year period. Performance-based restricted stock unit awards granted during the quarter ended June 30, 2018 may be earned based
upon a combination of the Company's revenue and operating performance over a three year period. Certain shares vested under the performance-based
restricted stock unit awards and the market-based restricted stock unit awards must be held by the participant for a period of one year from the vest date.

Employee Stock Purchase Plan

The Company has an Employee Stock Purchase Plan (the “ESPP”) which allows employees to purchase shares of the Company’s common stock at 85
percent of the fair market value at the lower of either the date of enrollment or the purchase date. The ESPP provides for six-month offerings commencing on
May 1 and November 1 of each year with purchases on April 30 and October 31 of each year. Shares purchased under the ESPP must be held by employees for
a period of at least 18 months after the date of purchase.

The following table sets forth the stock-based compensation expense recognized in the Consolidated Statements of Income (in thousands):

Three Months Ended September 30,  Nine Months Ended September 30,

2018 2017 2018 2017
Cost of goods sold $ 843 § 788 $ 2313 $ 1,820
Research and development 1,967 1,329 5,014 3,805
Selling, general and administrative 7,752 7,774 17,635 19,120
Stock-based compensation expense before income taxes $ 10,562  $ 9,891 § 24962 $ 24,745

Stock-based compensation expense capitalized in the Consolidated Balance Sheets is as follows (in thousands):

September 30,
2018 2017
Capitalized in inventory $ L1155 $ 1,074




FLIR SYSTEMS, INC.
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 3. Stock-based Compensation - (Continued)

As of September 30, 2018, the Company had approximately $56.4 million of total unrecognized stock-based compensation costs, net of estimated
forfeitures, to be recognized over a weighted average period of 2.2 years.

Note 4. Net Earnings Per Share

The following table sets forth the reconciliation of the numerator and denominator utilized in the computation of basic and diluted earnings per share
(in thousands):

Three Months Ended September 30,  Nine Months Ended September 30,

2018 2017 2018 2017

Numerator for earmnings per share:

Net earnings for basic and diluted earnings per share $ 73,151  §$ 63,529 $ 183,909 $ 157,513
Denominator for earings per share:

Weighted average number of common shares outstanding 138,190 137,849 138,146 137,030

Assumed exercise of stock options and vesting of restricted stock awards, net of shares

assumed reacquired under the treasury stock method 2,137 1,570 2,467 1,823
Diluted shares outstanding 140,327 139,419 140,613 138,853

The effect of stock-based compensation awards for three and nine months ended September 30, 2017, which in the aggregate consisted of 147,000 and
83,000 shares, respectively, have been excluded for purposes of diluted earnings per share since the effect of their inclusion would have been anti-dilutive.
There were no shares excluded for the three and nine months ended September 30,2018.

Note 5. Fair Value of Financial Instruments

Factors used in determining the fair value of financial assets and liabilities are summarized into three broad categories in accordance with FASB ASC
Topic 820, “Fair Value Measurements”:

Level 1 — quoted prices in active markets for identical securities as of the reporting date;

Level 2 — other significant directly or indirectly observable inputs, including quoted prices for similar securities, interest
rates, prepayment speeds, credit risk, and observable market prices for identical instruments that are traded in less
active markets; and

Level 3 — significant inputs that are generally less observable than objective sources, including our own assumptions in
determining fair value.

The factors or methodology used for valuing securities are not necessarily an indication of the risk associated with investing in those securities.

The Company had $134.9 million and $140.7 million of cash equivalents at September 30, 2018 and December 31, 2017, respectively, which were
primarily investments in money market funds and overnight deposits. The Company has categorized its cash equivalents as a Level 1 financial asset,
measured at fair value based on quoted prices in active markets of identical assets. All cash equivalents are in instruments that are convertible to cash daily.
The fair value of the Company’s foreign currency contracts as of September 30,2018 and December 31, 2017, are disclosed in Note 6, "Derivative Financial
Instruments," and are based on Level 2 inputs. The fair value of the Company’s senior unsecured notes as described in Note 14, "Long-Term Debt," is
approximately $418.7 million and $427.5 million based upon Level 2 inputs at September 30, 2018 and December 31, 2017, respectively. The Company
does not have any other significant financial assets or liabilities that are measured at fair value.



FLIR SYSTEMS, INC.
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 6.
Foreign Currency Exchange Rate Risk

Derivative Financial Instruments

The Company enters into foreign currency forward contracts not formally designated as hedges to manage the consolidated exchange rate risk
associated with the remeasurement of non-functional currency denominated monetary assets and liabilities. Changes in fair value of foreign currency forward
contracts are recognized in income at the end of each reporting period based on the difference between the contract rate and the spot rate. In general, these

gains and losses are offset in the Consolidated Statements of Income by the reciprocal gains and losses from the underlying assets or liabilities which
originally gave rise to the exposure. The net amount of the gains and losses related to derivative instruments recorded in other expense (income), net for the
three and nine months ended September 30, 2018 were a net gain of $1.5 million and a net loss of $7.1 million, respectively. The net for the three and nine
months ended September 30,2017 were a net gain of $0.2 million and a net loss of $7.3 million, respectively.

The table below presents the net notional amounts of the Company’s outstanding foreign currency forward contracts by currency (in thousands):

European euro
Canadian dollar
Swedish kroner
Norwegian kroner
Brazilian real
Australian dollar
British pound sterling
Denmark Kroner
Japanese yen

September 30,

December 31,

2018 2017
$ 78,747 $ 34,800
15,665 7,426
13,701 59,373
9,486 3,095
8,451 7,794
1,192 2,817
1,037 34,317
786 —
727 3,362
$ 129,792 $ 152,984

At September 30,2018, the Company’s foreign currency forward contracts, in general, had maturities of three months or less.

The carrying amounts of the foreign exchange contracts included in the Consolidated Balance Sheets are as follows (in thousands):

September 30, 2018

December 31, 2017

Prepaid Expenses

Prepaid Expenses and Other Current and Other Current Other Current
Other Current Assets Liabilities Assets Liabilities
Foreign exchange contracts $ 3987 § 529 § 1,760 § 579
Note 7. Accounts Receivable
Accounts receivable are net of an allowance for doubtful accounts of $5.5 million and $7.6 million at September 30, 2018 and December 31, 2017,
respectively.
Note 8. Inventories

Inventories consist of the following (in thousands):

Raw material and subassemblies
Work-in-progress
Finished goods

September 30, December 31,
2018 2017
$ 219,699 § 210,615
52,228 47,400
104,615 114,168
$ 376,542 $ 372,183




FLIR SYSTEMS, INC.
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 9. Property and Equipment

Property and equipment are net of accumulated depreciation of $329.6 million and $306.2 million at September 30, 2018 and December 31, 2017,
respectively.

Note 10. Goodwill

In August 2017, the Company announced a realignment of its business operations into three reportable operating segments effective as of January 1,
2018. Because of this realignment, the Company reassigned its reported goodwill as of January 1, 2018 to its new reportable segments based on the relative
fair value of the respective operating segments at that time. Goodwill was reallocated as follows (in thousands):

January 1,
2018
Industrial $ 389,575
Government and Defense 291,229
Commercial 229,007
$ 909,811

After the reassignment of goodwill, the Company performed an impairment test of the new reporting units as of January 1, 2018. As a result of this
analysis, no impairment was identified. The reassignment and impairment test were completed during the three months ended June 30, 2018. See Note 18,
"Operating Segments and Related Information" of the Notes to the Consolidated Financial Statements for additional information on the three new reportable
operating segments.

The carrying value of goodwill and the activity for the nine months ended September 30, 2018 are as follows (in thousands):

Balance, December 31,2017 $ 909,811
Goodwill from acquisitions 4,673
Currency translation adjustments (3,224)

Balance, September 30,2018 $ 911,260

Note 11. Intangible Assets

Intangible assets are net of accumulated amortization of $94.4 million and $84.5 million at September 30,2018 and December 31,2017, respectively.

Note 12. Credit Agreement

On February 8,2011, the Company entered into a credit agreement with Bank of America, N.A., U.S. Bank National Association, JPMorgan Chase Bank
N.A. and other lenders, as amended on April 5, 2013, October 27, 2015 and May 31, 2016 (the "Credit Agreement") which provides for a $500 million
revolving line of credit. At September 30,2018, the Company had no amounts outstanding under its revolving credit facility and had $14.5 million of letters
of credit outstanding governed by the facility, which reduces the total available revolving credit under the Credit Agreement to $485.5 million.
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(Unaudited)

Note 13. Accrued Product Warranties

The following table summarizes the Company’s warranty liability and activity (in thousands):

Three Months Ended September 30,  Nine Months Ended September 30,

2018 2017 2018 2017

Accrued product warranties, beginning of period $ 18,499 § 19,530 $ 18,051 § 20,845

Amounts paid for warranty services (4,332) (3,790) (12,809) (12,781)

Warranty provisions for products sold 4971 3,294 13,873 10,785

Currency translation adjustments and other 19 90 42 275
Accrued product warranties, end of period $ 19,157 $ 19,124  $ 19,157 $ 19,124
Current accrued product warranties, end of period $ 15,567 $ 16,193
Long-term accrued product warranties, end of period $ 3590 § 2,931
Note 14. Long-Term Debt

Long-term debt consists of the following (in thousands):
September 30, December 31,
2018 2017

Unsecured notes $ 425,000 $ 425,000
Unamortized discounts and issuance costs of unsecured notes (3,368) (4,316)
Long-term debt $ 421632 $ 420,684

In June 2016, the Company issued $425 million aggregate principal amount of its 3.125 percent senior unsecured notes due June 15, 2021 (the “2016
Notes”). The net proceeds from the issuance of the 2016 Notes were approximately $421.0 million, after deducting underwriting discounts and offering
expenses, which are being amortized over a period of five years. Interest on the 2016 Notes is payable semiannually in arrears on December 15 and June 15.
The proceeds from the 2016 Notes were used to repay the principal amount of the notes issued in August 2011 and outstanding in July 2016 and are being
used for general corporate purposes, including working capital and capital expenditure needs, business acquisitions and repurchases of the Company’s
common stock.

Note 15. Shareholders’ Equity

The following table summarizes the common stock and additional paid-in capital activity during the nine months ended September 30, 2018 (in
thousands):

Common stock and additional paid-in capital, December 31,2017 $ 91,162
Common stock issued pursuant to stock-based compensation plans, net 9,520
Stock-based compensation 25,015
Repurchase of common stock (99,957)

Common stock and additional paid-in capital, September 30,2018 $ 25,740

During the nine months ended September 30,2018, the Company repurchased 2.0 million shares of the Company's common stock through open market
transactions, including 1.0 million shares received from the accelerated share repurchase program, entered in March 2018 at a notional amount of $50.0
million. The repurchases were under the February 2017 authorization by the Company's Board of Directors which authorized the repurchase of up to 15.0
million shares of the Company's outstanding common stock. This authorization expires in February 2019.

12



FLIR SYSTEMS, INC.
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 15. Shareholders’ Equity - (Continued)

On September 7, 2018, the Company paid a dividend of $0.16 per share on its outstanding common stock to the shareholders of record as of the close of
business on August 24,2018. The total cash payments for dividends during the nine months ended September 30,2018 were $66.5 million.

Note 16. Contingencies

Matters Involving the United States Department of State and Department of Commerce

On April 24, 2018, the Company entered into a Consent Agreement with the United States Department of State Office of Defense Trade Controls
Compliance (“DDTC”) to resolve allegations regarding the unauthorized export of technical data and defense services to dual and third country nationals
from certain Company facilities, the failure to properly use and manage export licenses and export authorizations, and failures to report certain payments
under 22 CFR Part 130 in potential violation of the International Traffic in Arms Regulation (“ITAR”). The Consent Agreement has a four-year term and
provides for: (i) a civil penalty of $30 million with $15 million of this amount suspended on the condition that the funds have or will be used for Department-
approved Consent Agreement remedial compliance measures, (ii) the appointment of an external Special Compliance Official to oversee compliance with the
Consent Agreement and the ITAR; (iii) two external audits of the Company’s ITAR compliance program; and (iv) continued implementation of ongoing
remedial compliance measures and additional remedial compliance measures related to automated systems and ITAR compliance policies, procedures, and
training. During the three-month period ended March 31, 2018, the Company recorded a $15 million charge for the portion of the penalty that is not subject
to suspension. As of September 30, 2018, the remaining amount payable of $3.5 million and $10.5 million has been recorded in other current liabilities and
pension and other long-term liabilities, respectively. The Company expects recent and future investments in remedial compliance measures will be sufficient
to cover the $15 million suspension amount.

As part of the Consent Agreement, DDTC acknowledged that the Company voluntarily disclosed certain of the alleged Arms Export Control Act and
ITAR violations, which were resolved pursuant to the Consent Agreement, cooperated in the DDTC's review, and instituted a number of compliance program
improvements.

In May 2017, the Company submitted an initial notification to DDTC regarding potential violations related to certain export classifications obtained
through the commodity jurisdiction process and a final voluntary disclosure in August 2017. DDTC acknowledged the notification and at the request of
DDTC, the Company executed a tolling agreements for this matter, suspending the statute of limitations through January 13, 2019. This matter was not
resolved pursuant to the Consent Agreement identified above and remains under review.

In June 2017, the United States Department of Commerce Bureau of Industry and Security informed the Company of additional export licensing
requirements that restrict the Company’s ability to sell certain thermal products without a license to customers in China not identified on a list maintained by
the United States Department of Commerce. This action was precipitated by concems of sale without a license or potential diversion of some of the
Company's products to prohibited end users and to countries subject to economic and other sanctions implemented by the United States. The United States
Department of Commerce Bureau of Industry and Security subsequently favorably modified these restrictions to reduce the applicability of the restrictions to
sales of FLIR's Tau camera cores (as opposed to finished products containing Tau camera cores) to customers in China not identified on a list maintained by
the United States Department of Commerce and persons in a country other than those in EAR Country Group A:5 (Supplement No. 1 to Part 740 of the EAR).
If the Company is found to have violated applicable rules and regulations with respect to customers and limitations on the export and end use of the
Company’s products, the Company could be subject to substantial fines and penalties, suspension of existing licenses or other authorizations and/or loss or
suspension of export privileges.

The Company is unable to reasonably estimate the time it may take to resolve these matters or the amount or range of potential loss, penalty or other
government action, if any, that may be incurred in connection with these matters. However, an unfavorable outcome could result in substantial fines and
penalties or loss or suspension of export privileges or of particular authorizations that could be material to the Company’s financial position, results of
operations or cash flows in and following the period in which such an outcome becomes estimable or known.
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NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 16. Contingencies - (Continued)

SkyWatch Product Quality Matters

In March 2016, the Company learned of potential quality concerns with respect to as many as 315 Level Il and Level IV SkyWatch Surveillance
Towers sold by FLIR and companies acquired by FLIR from 2002 through 2014. The Company notified customers who purchased the affected SkyWatch
Towers of the potential concems and, as a precautionary measure, also temporarily suspended production of all Level Il and Level IV SkyWatch Towers
pending the completion of its review and the implementation of any necessary remedial measures. The Company identified the cause of these quality issues,
notified customers of their option to request repair and modification of their in-field units, and has begun in-field repairs of identified affected units. While
there still remains uncertainty related to estimating the costs associated with a potential remedy and number of units which may require such remedy, the
Company currently estimates the range of potential loss on remaining units to be between $5.2 million and $12.4 million. As no single amount within the
range is a better estimate than any other amount within the range, the Company has recorded an accrual of $5.2 million in other current liabilities as of
September 30, 2018. Factors underlying this estimated range of loss may change from time to time, and actual results may vary significantly from this
estimate.

Other Matters

The Company is also subject to other legal and administrative proceedings, investigations, claims and litigation arising in the ordinary course of
business not specifically identified above. In these identified matters and others not specifically identified, the Company records a liability with respect to a
matter when management believes it is both probable that a liability has been incurred and the Company can reasonably estimate the amount of the loss. The
Company believes it has recorded adequate provisions for any probable and estimable losses for matters in existence on the date hereof. The Company
reviews these provisions to reflect the impact of negotiations, settlements, rulings, advice of legal counsel and other information and events pertaining to a
particular matter. While the outcome of each of these matters is currently not determinable, the Company does not expect that the ultimate resolution of any
such matter will individually have a material adverse effect on the Company’s financial position, results of operations or cash flows. The costs to resolve all
such matters may in the aggregate have a material adverse effect on the Company’s financial position, results of operations or cash flows.

Note 17. Income Taxes

The provision for income taxes was as follows:

Three Months Ended September 30, Nine Months Ended September 30,

2018 2017 2018 2017
Income tax provision $ 12,267 $ 21,004 $ 39,077 $ 46,124
Effective tax rate 14.4% 24.8% 17.5% 22.6%

The effective tax rate for the three and nine months ended September 30, 2018, is lower than the United States Federal tax rate of21.0 percent mainly
due to excess tax benefits from stock compensation and a reduction in the accrual for the U.S. transition tax, offset partially by state taxes, higher tax rates
applied to income earned in certain foreign jurisdictions, and other discrete items.
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NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS—(Continued)
(Unaudited)

Note 17. Income Taxes - (Continued)

New tax legislation, commonly referred to as the Tax Cuts and Jobs Act (the “Tax Act”), was enacted on December 22, 2017. In connection with the
Company's initial analysis of the impact of the Tax Act, the Company recorded provisional net tax expense of $94.4 million for the period
ended December 31,2017. This amount consists of net expense of $66.5 million for the transition tax and net expense of $12.8 million for the remeasurement
ofthe Company's net deferred tax assets using the reduced United States tax rate. In addition, the Company also recorded net tax expense of $15.1 million for
state income and foreign taxes estimated to be due upon distribution of approximately $1.0 billion of previously undistributed foreign earnings no longer
permanently reinvested as of December 31,2017.

The Company has not completed the accounting for the tax effects of the Tax Act, primarily related to computations of earnings and profits, available
foreign tax credits, and state conformity to federal tax changes. However, during the quarter ending September 30, 2018, the Company recognized a
measurement period adjustment resulting in a $9.9 million reduction of tax expense. In addition, the Company reduced by $0.6 million the estimated state
and foreign liability for tax due upon distribution of approximately $902.0 million of previously undistributed foreign eamings no longer permanently
reinvested as of December 31,2017. The Company continues to gather additional information and expects to complete the accounting for the Tax Act within
the measurement period prescribed in Staff Accounting Bulletin No. 118.

As of September 30, 2018, the Company had approximately $63.1 million of unrecognized tax benefits, all of which would affect the Company’s
effective tax rate if recognized. The Company anticipates approximately $46.7 million of its net unrecognized tax benefits will be recognized within 12
months as the result of settlements or effective settlements with various tax authorities, the closure of certain audits and the lapse of the applicable statute of
limitations.

The Company classifies interest and penalties related to unrecognized tax benefits in the income tax provision. As of September 30, 2018, the Company
had $6.8 million of accrued interest and penalties related to unrecognized tax benefits that are recorded as current and non-current accrued income taxes on
the Consolidated Balance Sheet.

In 2016, the Company, in accordance with FASB ASC Topic 740, "Income Taxes," recorded discrete tax charges totaling $39.6 million related to the
January 11,2016 announcement from the European Commission of a decision concluding that certain rules under Belgian tax legislation were deemed to be
incompatible with European Union regulations on state aid. As a result of this decision, the European Commission directed the Belgian Government to
recover past taxes from certain entities, reflective of disallowed state aid, which impacts one of the Company’s international subsidiaries. The Belgian
Government announced they have appealed this decision and filed action for an annulment in the General Court of the European Union, and in July 2016 the
Company filed a separate appeal with the General Court of the European Union. On January 10, 2017, the Company received tax assessments from the
Belgium government approximating the discrete tax charge recorded during 2016, which the Company has classified as current taxes payable on the
Consolidated Balance Sheet as of September 30, 2018. The Company filed a complaint against the Belgian tax assessments, and on October 23, 2018 the
Belgian government canceled $33.0 million of the tax assessments. As a result, the Company expects to reverse a similar amount of previously accrued
income tax plus interest associated with the assessments during the three-month period ending December 31, 2018. In addition, the Company expects the
euro equivalent of $35.7 million held in a restricted cash account as of September 30, 2018 to become unrestricted during the three-month period ending
December 31, 2018. The appeal with the General Court of the European Union or other future events may cause the remaining income tax provision
associated with the European Commission decision to be entirely or partially reversed.

During the quarter ending September 30, 2018, the Swedish Tax Authority (“STA”) issued a proposed tax assessment for the tax year ending December
31, 2012 to one of the Company's non-operating subsidiaries in Sweden. The proposed assessment concerns the use of tax credits applied against capital
gains pursuant to European Union Council Directive 2009/133/EC, commonly referred to as the EU Merger Directive, and indicates a suggested decision to
assess taxes and penalties totaling approximately $$300.0 million (Swedish kroner 2.8 billion). The Company believes the STA’s assertions in the proposed
assessment are not in accordance with Swedish tax regulations and plans to defend the Company's positions with the STA and through the Swedish court
system, as necessary. Consequently, no adjustment to the Company's unrecognized tax benefits has been recorded in relation to this matter. Management
believes that the Company's recorded tax liabilities are adequate in the aggregate for its income tax exposures.
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Note 17. Income Taxes - (Continued)

The Company currently has the following tax years open to examination by major taxing jurisdictions:

Tax Years:
United States Federal 2015-2016
State of California 2013 -2016
State of Massachusetts 2013 -2016
State of Oregon 2014 -2016
Sweden 2012 -2016
United Kingdom 2013 -2016
Belgium 2011 -2016

Note 18. Operating Segments and Related Information
Operating Segments

The Company has three reportable operating segments as follows:

Industrial Business Unit

The Industrial business unit develops and manufactures thermal and visible-spectrum imaging camera cores and components that are utilized by third
parties to create thermal, industrial, and other types of imaging systems. The segment also develops and manufactures devices that image, measure, and assess
thermal energy, gases, and other environmental elements for industrial, commercial, and scientific applications, imaging payloads for Unmanned Aerial
Systems ("UAS"), machine vision cameras, people counting and tracking, and thermal imaging solutions for use by consumers in the smartphone and mobile
devices markets. Products include thermal imaging cameras, gas detection cameras, firefighting cameras, process automation cameras, and environmental test
and measurement devices.

Government and Defense Business Unit

The Government & Defense business unit develops and manufactures enhanced imaging and recognition solutions for a wide variety of military, law
enforcement, public safety, and other government customers around the world for the protection of borders, troops, and public welfare. The segment also
develops and manufactures sensor instruments and integrated platform solutions for the detection, identification, and suppression of chemical, biological,
radiological, nuclear, and explosives ("CBRNE") threats for military force protection, homeland security, and commercial applications. Offerings include
airborne, land, maritime, and man-portable multi-spectrum imaging systems, radars, lasers, imaging components, integrated multi-sensor system platforms,
CBRNE detectors, nano-class UAS solutions, and services related to these systems.

Commercial Business Unit

The Commercial business unit develops and manufactures cameras, video recording systems, and video management systems for use in commercial and
critical infrastructure, electronics and imaging instruments for the recreational and commercial maritime market, intelligent traffic monitoring and signal
control systems, and hand-held and weapon-mounted thermal imaging systems for use in a variety of applications. Products include thermal and visible-
spectrum security cameras, digital and networked video recorders, and related software and accessories, a full suite of networked marine electronic systems
including multi-function helm displays, navigational instruments, autopilots, radars, sonar systems, thermal and visible imaging systems, and
communications equipment for boats of all sizes, traffic cameras, sensors and associated traffic management software, and thermal scopes and handheld
thermal cameras.

The Company’s chief operating decision maker ("CODM"), its Chief Executive Officer, evaluates each of its segments’ performance and allocates
resources based on revenue and segment operating income. Intersegment revenues are recorded at cost and are eliminated in consolidation. The Company
and each of'its segments employ consistent accounting policies.
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Note 18. Operating Segments and Related Information - (Continued)

Operating Segments - (Continued)

The following tables present revenue, operating income, and assets for the three segments. Operating income as reviewed by the CODM is revenue less
cost of goods sold and operating expenses, excluding general corporate expenses, amortization of purchased intangible assets, amortization of acquisition-
related inventory step-up, loss on sale of a business and restructuring and other charges. Net accounts receivable, inventories and demonstration assets for the
operating segments are regularly reviewed by management and are reported below as segment assets. All remaining assets, liabilities, capital expenditures,
and depreciation are managed on a Company-wide basis.

Operating segment information is as follows (in thousands):

Three Months Ended September 30,  Nine Months Ended September 30,

2018 2017 2018 2017
Revenue—Extemal Customers:
Industrial $ 177,151  $ 170,942  $ 536,231 §$ 490,463
Government and Defense 171,955 169,734 492313 453,630
Commercial 85,792 124,036 298,679 361,557

$ 434898 $ 464712 $ 1327223 $ 1305,650

Revenue—Intersegments:

Industrial $ 3455  § 4,786 $ 15950 $ 9,728
Government and Defense 2,327 3,896 8,428 7,163
Commercial 5,845 4,265 13,926 8,065
Eliminations (11,627) (12,947) (38,304) (24,956)
$ — 3§ — 3 — 3 —
Segment operating income:
Industrial $ 56,046 $ 54391 $ 159,597 $ 144,256
Government and Defense 53878 52,605 145,608 124,078
Commercial 10,441 14314 42,280 39,777

$ 120,365 § 121,310  § 347,485 § 308,111

A reconciliation of the Company's consolidated segment operating income to consolidated earnings before income taxes is as follows (in thousands):

Three Months Ended September 30,  Nine Months Ended September 30,

2018 2017 2018 2017
Consolidated segment operating income $ 120,365 § 121,310 $§ 347485 § 308,111
Unallocated corporate expenses (22,427) (25,492) (79,865) (68,733)
Amortization of purchased intangible assets (5,824) (7,102) (17,909) (20,854)
Amortization of acquisition-related inventory step-up — — — (1,992)
Loss on sale of business — — (10,178) —
Restructuring and other charges (3,562) (1,630) (6,823) (3,730)
Consolidated earnings from operations 88,552 87,086 232,710 212,802
Interest and non-operating expenses, net (3,134) (2,553) (9,724) 9,165)
Consolidated earnings before income taxes $ 85418 $ 84,533 § 222986 $ 203,637

Unallocated corporate expenses include general corporate expenses, acquisition related costs and executive transition costs.
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Note 18. Operating Segments and Related Information - (Continued)

Operating Segments - (Continued)

Operating segment assets:

Net accounts receivable, inventories and demonstration assets:

Industrial
Government and Defense
Commercial

Goodwill():
Industrial
Government and Defense

Commercial

Total operating segment assets

Assets not allocated:
Cash, cash equivalents and restricted cash
Assets held for sale, net
Prepaid expenses and other current assets
Property and equipment, net
Deferred income taxes
Goodwill™
Intangible assets, net
Other assets
Total assets

September 30, December 31,
2018 2017

$ 270,299 § 287,439

297,590 332,044

136,350 136,942

$ 704,239 § 756,425
392,472
291,478

227,310 —

$ 911,260 —

$ 1,615499 $ 756,425

$ 593,335 $ 519,090

— 67,344

57,157 44360

250,050 263,996

94,440 21,001

— 909,811

151,778 168,130

$ 94,626 $ 59,869

$ 2856,885 $ 2,810,026

(1) Due to the realignment of the Company's business operations effective as of January 1, 2018, goodwill as of December 31, 2017 is presented as an asset not
allocated to the operating segments in this table. See Note 10. "Goodwill" for additional information and goodwill by operating segments as of January 1, 2018.

Revenue and Long-Lived Assets by Geographic Area

Information related to revenue by significant geographical location, determined by the end customer, is as follows (in thousands):

Three Months Ended September 30, 2018

Nine Months Ended September 30, 2018

Government and

Government and

Industrial Defense Commercial Total Industrial Defense Commercial Total
United States $ 95,896 $ 114,176  $ 30,463 $ 240,535 $§ 271451 $ 312,106 $ 115,957 $ 699,514
Europe 28,208 25,378 35,024 88,610 96,361 61,281 121,479 279,121
Asia 37,881 14,326 10,343 62,550 121,593 46,373 28,646 196,612
Middle East/Africa 5,015 13,757 6,255 25,027 13,553 65,029 18,262 96,844
Canada/Latin America 10,151 4,318 3,707 18,176 33,273 7,524 14,335 55,132
$ 177,151 $ 171,955  $ 85,792 $ 434898 $ 536,231 $ 492313 § 298,679 $ 1,327,223
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Note 18.

(Unaudited)

Revenue and Long-Lived Assets by Geographic Area - (Continued)

Three Months Ended September 30, 2017

Operating Segments and Related Information - (Continued)

Nine Months Ended September 30, 2017

Government and

Government and

Industrial Defense Commercial Total Industrial Defense Commercial Total
United States $ 81,517  $ 97,723  $ 71,515 $ 250,755 $ 235705 § 276,761 $ 184,146 § 696,612
Europe 31,565 28,156 31,808 91,529 95,909 60,734 109,199 265,842
Asia 42,697 5,942 7,777 56,416 115,091 29,932 25,038 170,061
Middle East/Africa 4,397 17,533 4,507 26,437 14,150 55,371 17,305 86,826
Canada/Latin America 10,766 20,380 8,429 39,575 29,608 30,832 25,869 86,309
$ 170,942  $ 169,734  $ 124,036  $ 464,712 $ 490,463 $ 453,630 $ 361,557 $§ 1,305,650

Long-lived assets by significant geographic locations are as follows (in thousands):
September 30, December 31,

2018 2017
United States $ 723,405 $ 797,816
Europe 462,271 343,208
Other foreign 222,038 260,782
$ 1,407,714 § 1,401,806

Major Customers

Revenue derived from major customers is as follows (in thousands):

United States government

Note 19.

Business Acquisitions

Business Acquisitions and

Three Months Ended September 30,

Nine Months Ended September 30,

2018

2017 2018

2017

$

144,747

$ 117,797  §

383,946 $

345,856

Divestitures

On March 26, 2018, the Company completed a transaction to acquire 100% of the outstanding stock of a privately held technology company for
approximately $7.1 million in cash. During the third quarter of 2018, the Company finalized the purchase price allocation and recorded $2.2 million of
identified intangible assets and goodwill of $4.7 million in the Commercial business unit.

On April 3, 2018, the Company completed a transaction to acquire 100% of the outstanding stock of a privately held startup technology company for
approximately $7.1 million in cash. The allocation of the purchase price to identified intangible assets and goodwill is subject to the final determination of
the valuation of the assets acquired and liabilities assumed. The primary areas of the purchase price allocation that are not yet finalized relate to the valuation
of intangible assets and related taxes. The final allocation of the purchase price to the assets acquired and liabilities assumed will be completed when the
final assessments of the intangible assets and related taxes are completed during the year ended December 31, 2018. Goodwill and intangibles will be
recorded in the Commercial business unit. The unallocated purchase price of approximately $7.1 million has been preliminarily reported in other assets as of

September 30, 2018.
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Note 19. Business Acquisitions and Divestitures - (Continued)

Business Acquisitions - (Continued)

On September 10, 2018, the Company completed a transaction to acquire 100% of the outstanding stock of a privately held software developer for
automotive roadway and intersection data generation and analysis. The allocation of the purchase price to identified intangible assets and goodwill is subject
to the final determination of the valuation of the assets acquired and liabilities assumed. The primary areas of the purchase price allocation that are not yet
finalized relate to the valuation of intangible assets and related taxes. The final allocation of the purchase price to the assets acquired and liabilities assumed
will be completed when the final assessments of the intangible assets and related taxes are completed during the first half of 2019. Goodwill and intangibles
will be recorded in the Commercial business unit. The preliminary unallocated purchase price of approximately $10.3 million, including an estimate for
contingent consideration pursuant to the stock purchase agreement, has been reported in other assets as of September 30,2018.

In addition, during the nine months ended September 30, 2018, the Company made a number of minority interest and other investments in privately
held technology companies totaling approximately $15.5 million.

Divestitures of the Consumer and Small and Medium-Sized Security Businesses

On February 6, 2018 the Company sold the Consumer and Small and Medium-sized ("SMB") Security businesses within the Commercial segment for
total cash consideration of approximately $28.8 million. As a result of this combined sale, the Company recognized a pre-tax loss of $10.2 million in the first
quarter of 2018. This group of assets was previously classified as held for sale during the fourth quarter of 2017, when the Company recorded an estimated
pre-tax loss on net assets held for sale of $23.6 million. This disposal does not qualify as discontinued operations and therefore, its operating results are
included in the Company’s continuing operations for all periods presented through the date of the sale.

The carrying amounts of the assets and liabilities that were expected to be included in the sale were classified as held for sale as of December 31,2017
as follows (in thousands):

Accounts receivable, net $ 20,414
Inventories 43,050
Other current assets 1,031
Property and equipment, net 4,888
Intangible assets, net 8,359
Goodwill 13,090
Loss on assets (23,488)

Total assets $ 67,344
Accounts payable and accrued expenses $ 39,544

Total liabilities $ 39,544
Note 20. Subsequent Events

On October 17,2018, the Company’s Board of Directors declared a quarterly dividend of $0.16 per share on its common stock, payable on December 7,
2018, to shareholders of record as of the close of business on November 23, 2018. The total cash payment of this dividend will be approximately $22.1
million.

On October 23, 2018 one of the Company's wholly-owned international subsidiaries received a favorable decision from the Belgian government
canceling $33.0 million of previously assessed income taxes. See Note 17, "Income Taxes" for additional information.
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ITEM 2. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS
Forward-Looking Statements

This Quarterly Report on Form 10-Q (the “Report”), including “Management’ Discussion and Analysis of Financial Condition and Results of
Operations” in Part I, Item 2, contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995 regarding
future events and the future results of FLIR Systems, Inc. and its consolidated subsidiaries (“FLIR” or the “Company”) that are based on management
current expectations, estimates, projections and assumptions about the Companys business. Words such as “expects,” “anticipates,” “intends,” “plans,
“believes,” “sees,” “estimates” and variations of such words and similar expressions are intended to identify such forward-looking statements. These
statements are not guarantees of future performance and involve risks, uncertainties and assumptions that are difficult to predict. Therefore, actual
outcomes and results may differ materially from what is expressed or forecasted in such forward-looking statements due to numerous factors including, but
not limited to, those discussed in “Risk Factors” section in Part II, Item 1A of this Report, “Management’s Discussion and Analysis of Financial Condition
and Results of Operations” in Part I, Item 2, and elsewhere in this Report as well as those discussed from time to time in the Companys other Securities and
Exchange Commission filings and reports. In addition, such statements could be affected by general industry, economic, and market conditions. Such
forward-looking statements speak only as of the date of this Report or, in the case of any document incorporated by reference, the date of that document,
and the Company does not undertake any obligation to update any forward-looking statement to reflect events or circumstances after the date of this
Report, or for changes made to this document by wire services or Internet service providers. If the Company updates or corrects one or more forward-
looking statements, investors and others should not conclude that the Company will make additional updates or corrections with respect to other forward-
looking statements.

»

Consolidated Operating Results

The following discussion of operating results provides an overview of our operations by addressing key elements in our Consolidated Statements of
Income. The “Segment Operating Results” section that follows describes the contributions of each of our business segments to our consolidated revenue and
earnings from operations. Given the nature of our business, we believe revenue and earnings from operations (including operating margin percentage) are
most relevant to an understanding of our performance at a segment level. Additionally, at the segment level we disclose backlog, which represents orders
received for products or services for which a sales agreement is in place and delivery is expected within twelve months. Backlog is not an absolute indicator
of future revenue because a portion of the orders in backlog could be canceled at the customer's discretion. While the backlog is subject to order
cancellations, we have not historically experienced a significant number of order cancellations.

In August 2017, we announced a realignment of our business which resulted in reducing our number of operating segments from six to three, effective as
of January 1,2018. The three operating segments are: Industrial business unit, Government & Defense business unit, and Commercial business unit. See Note
18, "Operating Segments and Related Information" of the Notes to the Consolidated Financial Statements for additional information on the three operating
segments. The segment operating results for the three and nine months ended September 30,2017 below have been adjusted to conform to the new operating
segment structure.

Revenue. Consolidated revenue for the three months ended September 30, 2018, decreased by 6.4 percent year over year, from $464.7 million in the
third quarter 0f2017 to $434.9 million in the third quarter of2018. Consolidated revenue for the nine months ended September 30, 2018 increased by 1.7
percent year over year, from $1,305.7 million in the first nine months 0f2017 to $1,327.2 million in the first nine months 0f2018. The decrease in revenue
for the three month period is primarily attributed to a decline in our Commercial business unit as a result of our divestiture of the Consumer and Small and
Medium-sized ("SMB") Security business as announced in February 2018. Increases in revenues for the nine month period in our Industrial and Government
& Defense business units were partially offset by the decline in the Commercial business unit as a result of the Consumer and SMB Security business
divestiture.

The timing of orders, scheduling of backlog, and fluctuations in demand in various regions of the world can give rise to quarter to quarter and year over
year fluctuations in the mix of revenue. Consequently, year over year comparisons for any given quarter may not be indicative of comparisons using longer
time periods. Excluding the divestiture of the Consumer and SMB Security businesses, we currently expect total annual revenue for 2018 to be higher than
2017 revenue and reported revenue including the divested businesses to be about flat or slightly down when compared to prior year. However, unexpected
changes in economic conditions from key customer markets or other major unanticipated events may cause total revenue, and the mix of revenue between our
segments, to vary from quarter to quarter during the year.
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International sales accounted for 44.7 percent and 46.0 percent of total revenue for the quarters ended September 30,2018 and 2017, respectively. The
proportion of our international revenue compared to total revenue will fluctuate from quarter to quarter due to normal variation in order activity across
various regions as well as specific factors that may affect one region and not another. Overall, we anticipate that revenue from international sales will
continue to comprise a significant percentage of total revenue.

Cost of goods sold. Cost of goods sold for the three and nine months ended September 30, 2018 were $212.8 million and $654.7 million, compared to
cost of goods sold for the three and nine months ended September 30,2017 of $241.8 million and $684.7 million, respectively. The decrease in cost of goods
sold for the three and nine month periods is primarily related to the decline in our Commercial business unit as a result of the Consumer and SMB Security
business divestiture.

Gross profit. Gross profit for the quarter ended September 30,2018, was $222.1 million compared to $222.9 million for the same quarter last year. Gross
profit for the nine months ended September 30, 2018 was $672.5 million compared to $620.9 million for the nine month period ended September 30, 2017.
Gross margin, defined as gross profit divided by revenue, increased from 48.0 percent in the third quarter of2017 to 51.1 percent in the third quarter 02018
and increased from 47.6 percent for the nine months ended September 30, 2017 to 50.7 percent during the nine months ended September 30, 2018. The
increase in gross margin for the three and nine month periods was primarily due to favorable product mix.

Research and development expenses. Research and development expenses for the third quarter of2018 totaled $42.0 million, compared to $42.9
million in the third quarter of 2017. Research and development expenses in the first nine months 0f2018 were $133.0 million compared to $127.9 million for
the first nine months 0f2017. Research and development expenses as a percentage of revenue were 9.7 percent for the three months ended September 30,
2018 and 9.2 percent for the three months ended September 30, 2017. Research and development expenses as a percentage of revenue for the first nine
months 0f 2018 were 10.0 percent compared to 9.8 percent during the first nine months of2017. We have, and will continue to have, fluctuations in quarterly
spending depending on product development needs and overall business spending priorities and believe that annual spending levels are most indicative of
our commitment to research and development. Over the past five annual periods through December 31,2017, our annual research and development expenses
have varied between 8.5 percent and 9.9 percent of revenue, and we currently expect these expenses to remain within that approximate range, on an annual
basis, for the foreseeable future.

Selling, general, and administrative expenses. Selling, general, and administrative expenses were $91.5 million and $92.9 million for the quarters
ended September 30,2018 and 2017, respectively. Selling, general, and administrative expenses were $296.7 million and $280.2 million for the nine months
ended September 30,2018 and September 30, 2017, respectively. The increase in selling, general, and administrative expenses for the nine month period is
primarily attributed to $15.0 million recorded in the first quarter of 2018 for the costs of a regulatory settlement described further in Note 16, "Contingencies"
of the Notes to the Consolidated Financial Statements. Selling, general, and administrative expenses as a percentage of revenue were 21.0 percent and 20.0
percent for the quarters ended September 30,2018 and 2017, respectively. Selling, general, and administrative expenses as a percentage of revenue were 22.4
percent and 21.5 percent for the nine months periods ended September 30, 2018 and 2017, respectively. Over the past five annual periods through
December 31,2017, our annual selling, general and administrative expenses have varied between 19.4 percent and 21.7 percent of revenue, and excluding
the impact of the $15.0 million regulatory settlement cost described above, we currently expect these expenses to remain within that approximate range, on
an annual basis, for the foreseeable future.

Loss on sale of business. During the first half of 2018, we recorded an additional pre-tax loss on the sale of our Consumer and SMB Security businesses
0f'$10.2 million. See Note 19, "Business Acquisitions and Divestitures," of the Notes to the Consolidated Financial Statements for additional information.

Interest expense. Interest expense for the three months ended September 30, 2018, was $4.0 million, compared to $3.8 million for the same period of
2017. Interest expense for the nine months ended September 30, 2018, was $12.1 million, compared to $12.7 million for the same period 0f2017. Interest
expense for the three and nine month periods in 2018 was primarily associated with the $425 million aggregate principal amount of our 3.125 percent senior
unsecured notes. Interest expense for the same periods in 2017 was primarily associated with the $425 million aggregate principal amount of our 3.125
percent senior unsecured notes and amounts drawn under our credit facility. There were no drawings on our credit facility during the nine months ended
September 30,2018.

Income taxes. Our income tax provision of$12.3 million and $39.1 million for the three and nine months ended September 30, 2018, represents an
effective tax rate of 14.4 percent and 17.5 percent. Our income tax provision for the three and nine months
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ended September 30,2017 was $21.0 million and $46.1 million, which represented an effective tax rate 0f24.8 percent and 22.6 percent. The effective tax
rate for the three and nine months ended September 30, 2018 is lower than the United States Federal tax rate of 21 percent mainly due to excess tax benefits
from stock compensation and a reduction in our accrual for the U.S. transition tax, offset partially by state taxes, higher tax rates applied to income eamed in
certain foreign jurisdictions, and other discrete items.

In 2016, in accordance with FASB ASC Topic 740, "Income Taxes," we recorded discrete tax charges totaling $39.6 million related to the January 11,
2016 announcement from the European Commission of a decision concluding that certain rules under Belgian tax legislation were deemed to be
incompatible with European Union regulations on state aid. As a result of this decision, the European Commission directed the Belgian Government to
recover past taxes from certain entities, reflective of disallowed state aid, which impacts one of our international subsidiaries. The Belgian Government
announced they have appealed this decision and filed action for an annulment in the General Court of the European Union, and in July 2016 we filed a
separate appeal with the General Court of the European Union.On January 10, 2017, we received tax assessments from the Belgium government
approximating the discrete tax charge recorded during 2016, which we have classified as current taxes payable on the Consolidated Balance Sheet as of
September 30, 2018. We filed a complaint against the Belgian tax assessments, and on October 23, 2018 the Belgian government canceled $33.0 million of
the tax assessments. As a result, we expect to reverse a similar amount of previously accrued income tax plus interest associated with the assessments during
the three-month period ending December 31, 2018. In addition, we expect the euro equivalent of $35.7 million held in a restricted cash account as of
September 30, 2018 to become unrestricted during the three-month period ending December 31, 2018. The appeal with the General Court of the European
Union or other future events may cause the remaining income tax provision associated with the European Commission decision to be entirely or partially
reversed.

During the quarter ending September 30, 2018, the Swedish Tax Authority (“STA”) issued a proposed tax assessment for the tax year ending December
31,2012 to one of our non-operating subsidiaries in Sweden. The proposed assessment concerns the use of tax credits applied against capital gains pursuant
to European Union Council Directive 2009/133/EC, commonly referred to as the EU Merger Directive, and indicates a suggested decision to assess taxes and
penalties totaling approximately $300 million (Swedish kroner 2.8 billion). We believe the STA’s assertions in the proposed assessment are not in
accordance with Swedish tax regulations and plan to defend our positions with the STA and through the Swedish court system, as necessary. Consequently,
no adjustment to our unrecognized tax benefits has been recorded in relation to this matter. We believe that our recorded tax liabilities are adequate in the
aggregate for our income tax exposures.

Segment Operating Results

The Company is currently organized into three reportable segments. See Note 18, “Operating Segments and Related Information,” of the Notes to the
Consolidated Financial Statements for a description of each operating segment, including the types of products and services from which each operating
segment derives its revenues. In August 2017, we announced our plans to realign the business operations into three principle businesses: Industrial business
unit, Government and Defense business unit, and Commercial business unit. The Industrial business unit consists of the former Instruments and OEM and
Emerging segments, excluding the Intelligent Traffic Systems ("ITS") business; The Government and Defense business unit consists of the former
Surveillance and Detection segments, excluding the Outdoor and Tactical Systems ("OTS") business; and the Commercial business unit consists of the former
Maritime and Security segments, along with the ITS and OTS businesses. With this re-alignment, we intend to reduce complexity, realize greater operating
synergies, and enhance management focus.
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Industrial

Industrial business unit operating results are as follows (in millions, except percentages):

Three Months Ended September 30, Nine Months Ended September 30,
2018 2017 2018 2017
Revenue $ 177.2 $ 170.9 $ 536.2 $ 490.5
Earmnings from operations 56.0 544 159.6 1443
Operating margin 31.6% 31.8% 29.8% 29.4%
Backlog, end of period 156 189

Industrial business unit revenue for the quarter ended September 30, 2018 increased by 3.6 percent compared to the same period of 2017. Industrial
business unit revenue for the nine months ended September 30, 2018 increased by 9.3 percent compared to the same period of 2017. The increase in revenue
for the three month period ended September 30, 2018, compared to the same period of 2017, was predominately attributable to favorable product mix
partially offset by volume declines across the Instruments and OEM product lines. The increase in revenue for the nine month period ended September 30,
2018, compared to the same period of 2017, was predominately attributable to strong growth across the OEM automotive, cooled camera cores, and UAS
product lines. The increase in eamings from operations for the three month period ended September 30, 2018, compared to the same period of2017, was
predominately attributable to favorable product mix across the OEM and Instruments product lines. The increase in earnings from operations for the nine
month period ended September 30,2018, compared to the same period 0of 2017, was predominately attributable to strong growth across the OEM automotive,
cooled and UAS product lines. The decline in backlog during the nine months ended September 30, 2018 is primarily attributed to productivity initiatives
executed during the period to reduce lead times for customer deliveries of our machine vision and volume hand-held product lines.

Government and Defense

Government and Defense business unit operating results are as follows (in millions, except percentages):

Three Months Ended September 30, Nine Months Ended September 30,

2018 2017 2018 2017
Revenue $ 1720  $ 169.7  § 4923 $ 453.6
Eamings from operations 539 52.6 145.6 124.1
Operating margin 31.3% 31.0% 29.6% 27.4%
Backlog, end of period 371 454

Government and Defense business unit revenue for the quarter ended September 30,2018 increased by 1.3 percent compared to the same period of2017.
Government and Defense business unit revenue for the nine months ended September 30, 2018 increased by 8.5 percent compared to the same period of
2017. The increase in revenue for the three month period ended September 30, 2018, compared to the same period of 2017, was driven by volume increases in
the CBRNE product lines and favorable product mix primarily in the land vertical market, largely attributed to deliveries of gimbaled systems for the U.S.
Army EO/IR-Force Protection program. The increase in revenue for the nine month period ended September 30, 2018, compared to the same period 0of2017,
was driven by strong growth and favorable product mix primarily in the land vertical market. The increase in eamings from operations for the three and nine
month periods ended September 30, 2018, compared to the same periods in 2017, was primarily due to revenue growth and favorable product mix changes
along with controlled spending. The decrease in year-over-year backlog is primarily driven by the timing of large U.S. Government orders under a CBRNE
program during 2017 and subsequent delivery timing. Additionally, there was a large international order in current backlog as of September 30,2017, which
was moved to non-current backlog in late 2017 and subsequently canceled.
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Commercial

Commercial business unit operating results are as follows (in millions, except percentages):

Three Months Ended September 30, Nine Months Ended September 30,
2018 2017 2018 2017
Revenue $ 85.8 $ 124.0 $ 298.7 $ 361.6
Earnings from operations 10.4 143 423 39.8
Operating margin 12.2% 11.5% 14.2% 11.0%
Backlog, end of period 64 66

Commercial business unit revenue for the quarter ended September 30, 2018 decreased by 30.8 percent compared to the same period of 2017.
Commercial business unit revenue for the nine months ended September 30, 2018 decreased 17.4 percent compared to the same period of2017. The decrease
in revenue for the three and nine month periods ended September 30, 2018 was due to the divestiture of our Consumer and SMB Security business during the
period ended March 31, 2018 and partially offset by increased revenues in our Maritime and Intelligent Traffic product lines. The decrease in earnings from
operations for the three months ended September 30,2018, compared to the same period of2017, was primarily due to reductions in gross margins related to
the divestiture of our Consumer and SMB Security business. The increase in earnings from operations for the nine months ended September 30, 2018,
compared to the same period 0f2017, was primarily due to reductions in spending partially offset by reductions in gross margins related to the divestiture of
our Consumer and SMB Security business.

Liquidity and Capital Resources

At September 30, 2018, we had a total 0f $593.3 million in cash, cash equivalents and restricted cash, $241.2 million of which resided in the United
States and $352.1 million at our foreign subsidiaries, compared to cash and cash equivalents at December 31, 2017, of $519.1 million, of which $228.9
million resided in the United States and $290.2 million at our foreign subsidiaries. At September 30,2018, the restricted cash balance was $35.7 million and
we had no amounts designated as restricted cash at December 31, 2017. The increase in cash, cash equivalents and restricted cash during the nine months
ended September 30, 2018, was primarily due to cash provided from operations of $275.8 million, cash received from the sale of our Consumer and SMB
Security businesses of $25.9 million and proceeds of $24.2 million from shares issued under our stock compensation plans, partially offset by share
repurchases of $100.0 million, dividend payments of $66.5 million, business acquisitions of $22.2 million, minority interest and other investments of $15.5
million and capital expenditures of $20.7 million.

Cash provided by operating activities during the nine months ended September 30, 2018 totaled $275.8 million, which primarily consisted of net
earnings, adjusted for depreciation and amortization, stock-based compensation, other non-cash items and changes in working capital. The increase of cash
provided by operating activities in 2018 over 2017 was due to an increase in net income and working capital improvements.

Cash used by investing activities for the nine months ended September 30, 2018 totaled $32.4 million, which consisted of business acquisitions,
minority interest investments and capital expenditures in the ordinary course of business, partially offset by $25.9 million generated from the sale of our
Consumer and SMB Security businesses.

Cash used by financing activities for the nine months ended September 30, 2018 totaled $156.9 million, which primarily consisted of cash used for the
repurchase of shares of our common stock and the payment of quarterly dividends.

On February 8, 2011, we entered into a Credit Agreement (“Credit Agreement”) with Bank of America, N.A., U.S. Bank National Association, JPMorgan
Chase Bank N.A. and other Lenders. The Credit Agreement provides for a $200 million, five-year revolving line of credit. On April 5, 2013, the Credit
Agreement was amended to extend the maturity of the revolving credit facility from April 8, 2016 to April 5, 2018, in addition to incorporating a $150
million term loan facility maturing April 5,2019. On May 31, 2016, the Credit Agreement was further amended to increase the borrowing capacity to $500
million and to extend the maturity of the revolving credit facility from April 5,2018 to May 31, 2021. The amendment also incorporated a revised schedule
of fees and interest rate spreads. We have the right, subject to certain conditions, including approval of additional commitments by qualified lenders, to
increase the revolving line of credit under the Credit Agreement by an additional $200 million until May 31, 2021. The Credit Agreement allows us and
certain designated subsidiaries to borrow in United States dollars, European
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euros, Swedish kronor, British pound sterling, Japanese yen, Canadian dollars, Australian dollars, and other agreed upon currencies. Interest rates under the
Credit Agreement are determined based on the type of borrowing. Interest associated with borrowings can be based on either the prime lending rate of Bank
of America, N.A. or the published Eurocurrency rate (i.e. LIBOR). The borrowings have an applicable margin that ranges from 0.125 percent to 2.125 percent
depending on the applicable base rate and our consolidated total leverage ratio. Including the respective spreads, the one-month Eurocurrency-based
borrowing rate was 3.617 percent per annum and the prime lending-based borrowing rate was 5.375 percent per annum at September 30, 2018. The Credit
Agreement requires us to pay a commitment fee on the amount of unused revolving commitments at a rate, based on our total leverage ratio, which ranges
from 0.150 percent to 0.300 percent of unused revolving commitments. At September 30, 2018, the commitment fee on the amount of unused revolving
credit was 0.175 percent per annum. The Credit Agreement contains two financial covenants that require the maintenance of a total leverage ratio and an
interest coverage ratio, with which the Company was in compliance at September 30, 2018. The credit facilities available under the Credit Agreement are
unsecured.

We had $14.5 million of letters of credit outstanding under the Credit Agreement at September 30, 2018, which reduced the total available revolving
credit under the Credit Agreement.

In June 2016, we issued $425 million aggregate principal amount of our 3.125 percent senior unsecured notes due June 15,2021 (the “Notes”). The net
proceeds from the issuance of the Notes were approximately $421.0 million, after deducting underwriting discounts and offering expenses, which are being
amortized over a period of five years. Interest on the Notes is payable semiannually in arrears on December 15 and June 15. The proceeds from the Notes were
used to repay our 3.75 percent senior unsecured notes that were due September 1, 2016, and are being used for general corporate purposes, which include
working capital and capital expenditure needs, business acquisitions, and repurchases of our common stock.

On February 8,2017, our Board of Directors authorized the repurchase of up to 15.0 million shares of our outstanding common stock. This authorization
will expire on February 8, 2019. During the first quarter of 2018, we entered into an accelerated share repurchase program at a notional amount of $50.0
million, which settled on June 4, 2018, under which we received 1.0 million shares. The repurchases were under the February 2017 authorization. As of
September 30,2018, a total of 2.0 million shares have been repurchased under the February 8, 2017 authorization.

New tax legislation, commonly referred to as the Tax Cuts and Jobs Act (the “Tax Act”), was enacted on December 22, 2017. In accordance with the Tax
Act, we have accrued $56.6 million of United States taxes payable on all previously undistributed eamnings of our foreign subsidiaries, estimated to be
approximately $902.0 million as of December 31, 2017. We have also recorded deferred tax liabilities of $14.5 million for state and foreign taxes estimated
to be due upon distribution of all accumulated earmings by our foreign subsidiaries.

We have not provided United States, state or foreign income taxes for earnings generated after January 1, 2018 by certain subsidiaries outside the
United States as we currently intend to reinvest the earnings in operations and other activities outside of the United States indefinitely. Should we
subsequently elect to repatriate such foreign earnings, we would need to accrue and pay state and foreign income taxes, thereby reducing the amount of our
cash. United States taxes would generally not be payable due to changes made by the Tax Act.

During the quarter ending September 30, 2018, the Swedish Tax Authority (“STA”) issued a proposed tax assessment for the tax year ending December
31,2012 to one of our non-operating subsidiaries in Sweden. The proposed assessment concerns the use of tax credits applied against capital gains pursuant
to European Union Council Directive 2009/133/EC, commonly referred to as the EU Merger Directive, and indicates a suggested decision to assess taxes and
penalties totaling approximately $300 million (Swedish kroner 2.8 billion). We believe the STA’s assertions in the proposed assessment are not in
accordance with Swedish tax regulations and plan to defend our positions with the STA and through the Swedish court system, as necessary. Consequently,
no adjustment to our unrecognized tax benefits has been recorded in relation to this matter. We believe that our recorded tax liabilities are adequate in the
aggregate for our income tax exposures.

We believe that our existing cash combined with the cash we anticipate generating from operating activities, and our available credit facilities and
financing available from other sources will be sufficient to meet our cash requirements for the next twelve months. We do not have any significant
commitments nor are we aware of any significant events or conditions that are likely to have a material impact on our liquidity or capital resources.
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Off-Balance Sheet Arrangements

As of September 30, 2018, we leased our non-owned facilities under operating lease agreements. We also leased certain operating machinery and
equipment and office equipment under operating lease agreements. Except for these operating lease agreements, we do not have any off-balance sheet
arrangements that have or are likely to have a material current or future effect on our financial condition, revenues or expenses, results of operations,
liquidity, capital expenditures, or capital resources.

Recent Accounting Pronouncements

Recently Issued Accounting Pronouncements

In February 2016, the Financial Accounting Standards Board ("FASB") established Topic 842, Leases, by issuing Accounting Standards Update ("ASU")
No. 2016-02 (“ASU 2016-02”), which requires lessees to recognize leases on-balance sheet and disclose key information about leasing arrangements. Topic
842 was subsequently amended by ASU No. 2018-01, Land Easements Practical Expedient; ASU No. 2018-10, Codification Improvements; and ASU No.
2018-11, Targeted Improvements. In general, the new standard establishes a right-of-use model (ROU) that requires a lessee to recognize a ROU asset and
lease liability on the balance sheet for all leases with a term longer than twelve months. The new standard is effective for interim and annual reporting periods
beginning after December 15,2018, with early adoption permitted. A modified retrospective transition approach is required, applying the new standard to all
leases existing at the date of initial application, and allows companies to choose the date of initial application as either its effective date or the beginning of
the earliest comparative period presented in the financial statements. The Company intends to adopt the new standard on January 1, 2019 and use this
effective date as the date of initial application. Consequently, financial information will not be updated, and the disclosures required under the new standard
will not be provided for dates and periods before January 1, 2019. The Company is assessing the impact the new standard will have on its consolidated
financial statements and expects that the primary impact upon adoption will be the recognition, on a discounted basis, of its minimum commitments under
noncancelable operating leases on its consolidated balance sheets resulting in the recording of right of use assets and lease obligations and providing
significant new disclosures about its leasing activities.

In January 2017, the FASB issued ASU No. 2017-04, “Intangibles - Goodwill and Other (Topic 350): Simplifying the Test for Goodwill Impairment”
(“ASU 2017-04”). The amendments in this update simplify the subsequent measurement of goodwill by removing the second step of the two-step impairment
test. The amendment requires an entity to perform its annual or interim goodwill impairment test by comparing the fair value of a reporting unit with its
carrying amount. An impairment charge should be recognized for the amount by which the carrying amount exceeds the reporting unit's fair value; however,
the loss recognized should not exceed the total amount of goodwill allocated to that reporting unit. An entity still has the option to perform the qualitative
assessment for a reporting unit to determine if the quantitative impairment test is necessary. The amendment should be applied on a prospective basis. ASU
2017-04 is effective for annual or any interim goodwill impairment tests in fiscal years beginning after December 15, 2019. Early adoption is permitted for
interim or annual goodwill impairment tests performed on testing dates after January 1, 2017. The amendments in ASU 2017-04 are to be applied on a
prospective basis and are not expected to have a material impact on the Company's consolidated financial statements.

In February 2018, the FASB issued ASU No. 2018-02, "Income Statement - Reporting Comprehensive Income (Topic 220): Reclassification of Certain
Tax Effects from Accumulated Other Comprehensive Income" ("ASU 2018-02"). The standard will permit entities to reclassify tax effects stranded in
accumulated other comprehensive income ("AOCI") as a result of U.S. tax reform to retained earnings. The standard is effective for fiscal years beginning after
December 15, 2018, and interim periods within those fiscal years. Early adoption is permitted. The Company is currently evaluating this guidance to
determine the impact it may have on its consolidated financial statements.

In June 2018, the FASB issued ASU No. 2018-07, "Improvements to Nonemployee Share-Based Payment Accounting" ("ASU 2018-07"). The standard
more closely aligns the accounting for employee and nonemployee share-based payments. The standard is effective for annual and interim periods in fiscal
years beginning after December 15, 2018. Early adoption is permitted. The Company is currently evaluating this guidance to determine the impact it may
have on its consolidated financial statements.

In August 2018, the FASB issued ASU No. 2018-15, “Customer’s Accounting for Implementation Costs Incurred in a Cloud Computing Arrangement
That is a Service Contract” (“ASU 2018-15”). The amendments in this update align the requirements for
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capitalizing implementation costs incurred in a hosting arrangement that is a service contract with the requirements for capitalizing implementation costs
incurred to develop or obtain internal-use software (and hosting arrangements that include an internal-use software license). The accounting for the service
element of a hosting arrangement that is a service contract is not affected by the amendments in this update. The standard is effective for fiscal years
beginning after December 15, 2019, and interim periods within those fiscal years. Early adoption is permitted. The amendments should be applied either
retrospectively or prospectively to all implementation costs incurred after the date of adoption and are not expected to have a material impact on the
Company’s consolidated financial statements.

Critical Accounting Policies and Estimates

Preparation of the financial statements requires management to make estimates and assumptions that affect the reported amounts of assets and liabilities
and the disclosure of contingent assets and liabilities at the date of the financial statements and the reported amounts of revenues and expenses during the
period. Management believes the most complex and sensitive judgments, because of their significance to the consolidated financial statements, result
primarily from the need to make estimates about the effects of matters that are inherently uncertain. The Company has updated its revenue recognition policy
in connection with the adoption of FASB ASU No. 2014-09, "Revenue - Revenue from Contracts with Customers" as further described in Note 2, "Revenue"
of the Notes to the Consolidated Financial Statements. Readers should also refer to Management's Discussion and Analysis and the critical accounting
policies and its use of estimates as reported in Note 1, "Nature of Business and Significant Accounting Policies" and Note 13, "Contingencies" of the Notes to
the Consolidated Financial Statements included in the Form 10-K for the fiscal year ended December 31, 2017. Actual results in these areas could differ
materially from management's estimates. There have been no significant changes in the Company's assumptions regarding critical accounting estimates
during the first nine months 0f2018.

Contractual Obligations

There were no material changes to the Company's contractual obligations outside the ordinary course of its business during the quarter ended
September 30,2018.

Contingencies

See Note 16, "Contingencies," of the Notes to the Consolidated Financial Statements for the disclosure of certain matters by the Company to the United
States Department of State Office of Defense Trade Controls Compliance, communications to the Company from the United States Department of Commerce
Bureau of Industry and Security, and the Company's current estimates of the range of potential loss associated with quality concerns identified by the
Company regarding certain SkyWatch Surveillance Towers.
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ITEM 3. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

As of September 30, 2018, the Company has not experienced any changes in market risk exposure that would materially affect the quantitative and
qualitative disclosures about market risk presented in the Company’s Annual Report on Form 10-K for the fiscal year ended December 31,2017.

ITEM 4. CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

As of September 30, 2018, the Company completed an evaluation, under the supervision and with the participation of the Company’s management,
including the Company’s Chief Executive Officer and the Company’s Chief Financial Officer, of the effectiveness of the design and operation of the
Company’s disclosure controls and procedures. Based on the evaluation, the Company’s Chief Executive Officer and Chief Financial Officer have concluded
that the Company’s disclosure controls and procedures are effective to ensure that information required to be disclosed by the Company in the reports it files
or submits under the Securities Exchange Act of 1934, as amended, is recorded, processed, summarized and reported within the time periods specified in
Securities and Exchange Commission rules and forms.

Changes in Internal Control Over Financial Reporting

Beginning January 1,2018, the Company implemented ASC 606, Revenue from Contracts with Customers. Although the new revenue standard did not
have a material impact on the consolidated financial statements, the Company developed new policies and trainings, and enhanced internal controls to
ensure an adequate evaluation of customer contracts and a proper assessment of the impact of the new accounting standards related to revenue recognition.
These enhancements to the internal controls are not considered significant.

There have been no other changes in the Company’s internal control over financial reporting that occurred during the Company’s fiscal quarter ended
September 30, 2018, that have materially affected, or are reasonably likely to materially affect, the Company's internal control over financial reporting.
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PART II. OTHER INFORMATION

ITEM 1. LEGAL PROCEEDINGS
The Company is subject to legal proceedings, claims and litigation arising in the ordinary course of its business. See Note 16, “Contingencies” of the
Notes to the Consolidated Financial Statements for additional information on the Company’s legal proceedings.

ITEM1A. RISKFACTORS

The following are important factors that could cause actual results or events to differ materially from those contained in any forward-looking statements
made by or on behalf of the Company. If we are unable to adequately respond to these risks and uncertainties, our business, financial condition and results of
operations could be materially adversely affected. Additionally, we cannot be certain or give any assurance that any actions taken to reduce known risks and
uncertainties will be effective.

Risks, Uncertainties and Other Factors Related to Our Business

We depend on the United States government for a material portion of our business and changes in government spending could adversely affect our business

We derive significant revenue from contracts or subcontracts funded by United States government agencies. A significant reduction in the purchase of our
products by these agencies or contractors for these agencies would have a material adverse effect on our business. For the fiscal years ended December 31,
2017,2016 and 2015, approximately 26 percent, 25 percent and 21 percent, respectively, of our revenues were derived directly or indirectly from sales to the
United States government and its agencies. The funding of contracts awarded to us depends on the overall United States government budget and
appropriations process, which is beyond our control. In addition, at its discretion, the United States government may change its spending priorities and/or
terminate, reduce or modify contracts.

Substantial uncertainty exists in the spending levels and priorities of the United States government, particularly with respect to military expenditures.
Continued and further reductions in military spending could have a material adverse effect on our results from operations.

As a United States government supplier, we are subject to a number of procurement rules and regulations

Government contractors must comply with specific procurement regulations and other requirements and are subject to routine and non-routine audits and
investigations by United States government agencies. In addition, violations of these regulations or other unrelated laws and statutes can lead to debarment
and other penalties. If we fail to comply with procurement rules and regulations and other laws and statutes, the results could include: reductions in the value
of contracts; contract modifications or termination; the assessment of penalties and fines; and/or suspension or debarment from United States government
contracting or subcontracting for a period of time or permanently. An adverse action by the United States government could also result in lost sales to non-
governmental customers who might disqualify us as a result of such adverse action. The impairment or loss of our government contracts could have a material
adverse effect on our business.

Operating margins may be negatively impacted by reduction in sales or by a change in the mix of products sold

Our expense levels are based, in part, on our expectations regarding future sales and these expenses are largely fixed in the short term. Some expenses, such as
those related to research and development activities, would likely be maintained in the event of a sales downturn in order to maintain and enhance our long-
term competitiveness. We maintain inventories of finished goods, components and raw materials at levels we believe are necessary to meet anticipated sales.
Accordingly, we may not be able to reduce our costs in a timely manner to compensate for any unexpected shortfall between forecasted and actual sales. Any
significant shortfall of sales may result in us carrying higher levels of inventories of finished goods, components and raw materials thereby increasing our risk
of inventory obsolescence and corresponding inventory write-downs and write-offs. Our fixed costs, including facilities and information technology costs,
compliance and public company costs, and depreciation and amortization related to
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previous acquisitions and capital expenditures, are significant and are difficult to reduce in the short term. Our operating margins vary by product and
substantial changes in the mix of products sold could also have a negative impact on our operating margins.

We may experience impairment in the value of our tangible and intangible assets

Our industry is subject to rapid changes in technology, which may result in unexpected obsolescence or impairment of our assets. Our intangible assets,
including goodwill, represent a significant portion of our total assets. Most of these intangibles are the result of acquisitions in which the purchase price
exceeded the value of the tangible assets acquired. We amortize certain of these intangibles over their anticipated useful life and review goodwill and
indefinite-lived intangible assets for impairment annually or more frequently if warranted by events. To date we have not experienced any impairment of our
intangible assets, but there can be no assurance that we will not experience such impairment in the future. In addition, certain of our tangible assets such as
inventory and machinery and equipment may experience impairment in their value as a result of such events as the introduction of new products, changes in
technology or changes in customer demand patterns. We depreciate our machinery and equipment at levels we believe are adequate; however, there can be no
assurance that there will not be a future impairment that may have a material impact on our business, financial condition and results of operations.

Unfavorable results of legal proceedings could materially adversely affect us

We are subject to various legal proceedings and claims that have arisen out of the ordinary conduct of our business and are not yet resolved, and additional
claims may arise in the future. Results of legal proceedings cannot be predicted with certainty. Regardless of merit, litigation may be both time-consuming
and disruptive to our operations and could cause significant expense and diversion of management attention. From time to time, we are involved in lawsuits
concerning intellectual property, torts, contracts, shareholder litigation, administrative and regulatory proceedings and other matters, as well as governmental
inquiries and investigations, the outcomes of which may be significant to our results of operations and may limit our ability to engage in our business
activities. In recognition of these considerations, we have and may in the future enter into material settlements to avoid ongoing costs and efforts in
defending or pursuing a matter. Should we fail to prevail in certain matters, or should several of these matters be resolved against us in the same reporting
period, we may be faced with significant monetary damages or injunctive relief against us that could adversely affect our business, financial condition,
operating results and cash flows. While we have insurance related to our business operations, it may not apply to or fully cover liabilities we incur as a result
of these lawsuits. We record accruals for liabilities where we believe a loss to be probable and reasonably estimable. However, our actual costs may differ
materially from these estimates.

We face risks from international sales and business activities

We market and sell our products worldwide and international sales have accounted for, and are expected to continue to account for, a significant portion of
our revenue. For the years ended December 31,2017,2016 and 2015, international sales accounted for 47 percent, 46 percent and 47 percent, respectively, of
our total revenue. We also manufacture certain products and subassemblies in Europe and we have several contract manufacturing agreements with third
parties in Europe and in Asia. Certain of these products, particularly our thermal and infrared products, are subject to substantial government regulation and
licensing and end use restrictions throughout the world. Our international business activities are subject to a number of risks, including:

* the imposition of and changes to governmental licensing restrictions and controls impacting our technology and products;

« restrictions and prohibitions on the export of technology and products, including recent changes in regulation prohibiting the sale of certain of our
products to certain end users without a license;

¢ international trade restrictions;

e difficulty in collecting receivables and governmental restrictions with respect to currency;

» inadequate protection of intellectual property;

¢ laborunion activities;

e changes in tariffs and taxes;

* restrictions on repatriation of earnings;

e restriction on the importation and exportation of goods and services;

e risks, costs, impacts and obligations associated with the United States Foreign Corrupt Practices Act ("FCPA"), and other anti-bribery and anti-
corruption laws applicable to us, and laws applicable to global trade and United States exports and

31



costs and penalties from violations of such laws and related regulations, including the costs associated with required remedial and other increased
compliance activity;

e difficulties in staffing and managing international operations; and

* political and economic instability.

Some of these factors recently have had an adverse impact on our sales and operations and increased our cost of doing business and subjected the business to
additional rules, policies and procedures that impacted the operation of the Company. No assurance can be given that these factors will not have a material
adverse effect on our future international sales and operations and, consequently, on our business, financial condition and results of operations. Furthermore,
compliance with complex foreign and U.S. laws and regulations that apply to our international operations increases our cost of doing business both in the
United States and in international jurisdictions. These regulations include import and export laws, anti-competition laws, anti-corruption laws, such as the
FCPA and the U.K. Bribery Act, and other local laws prohibiting corrupt payments to governmental officials, data privacy requirements, tax laws, and
accounting, internal control and disclosure requirements. For example, on April 8, 2015, the Company and the Securities and Exchange Commission (“SEC”)
entered into an agreement through entry of an Order Instituting Cease-and-Desist Proceedings Pursuant to Section 21C of the Securities and Exchange Act of
1934, Making Findings, and Imposing a Cease-and-Desist Order (the “SEC Order”). The SEC Order settled charges under the FCPA with respect to incidents
of improper travel and gifts involving FLIR’s Middle East operation. Pursuant to the SEC Order, we are obligated to “cease and desist” from committing any
future violations of the Securities Exchange Act of 1934, as amended. Violations of these laws and regulations could result in civil and criminal fines,
penalties and sanctions against us, our officers or our employees, prohibitions on the conduct of our business and on our ability to offer our products and
services in one or more countries, and could also materially affect our reputation, business and results of operations. In certain foreign jurisdictions, there is a
higher risk of fraud or corruption and greater difficulty in maintaining effective internal controls and compliance programs. Further, although we have
implemented and continue to implement policies and procedures designed to promote compliance with applicable laws and regulations, there can be no
assurance that our employees, contractors or agents will not violate our policies or applicable laws and regulations.

On October 22, 2014, we initially contacted the United States Department of State Office of Defense Trade Controls Compliance (“DDTC”), pursuant to
International Traffic in Arms Regulation (“ITAR”) § 127.12(c), regarding the unauthorized export of technical data and defense services to dual and third
country nationals in at least four of our facilities. On April 27,2015, we submitted our initial report to DDTC regarding the details of the issues raised in the
October 22, 2014, submission. DDTC subsequently notified us that it was considering administrative proceedings under Part 128 of ITAR and requested a
tolling agreement, which we executed on June 16,2015 and referenced certain Company disclosures in addition to the submissions made in conjunction with
the October 24, 2014 initial notification. On June 6, 2016, we executed a subsequent tolling agreement extending the tolling period for matters to be
potentially included in an administrative proceeding for an additional 18 months and at the request of DDTC on December 1, 2017, further extended the
tolling agreement for an additional six months through May 9, 2018. On April 24, 2018, we entered into a Consent Agreement with the DDTC to resolve
issues related to certain export compliance matters under the ITAR. The Consent Agreement has a four-year term and provides for: (i) a civil penalty of $30
million with $15 million of this amount suspended on the condition that the funds have or will be used for Department-approved Consent Agreement
remedial compliance measures, (ii) the appointment of an external Special Compliance Official to oversee compliance with the Consent Agreement and the
ITAR; (iii) two external audits of the Company’s ITAR compliance program; and (iv) continued implementation of ongoing remedial compliance measures
and additional remedial compliance measures related to automated systems and ITAR compliance policies, procedures, and training. We expect recent and
future investments in remedial compliance measures will be sufficient to cover the $15 million suspension amount. Our failure to comply with these
regulations, including the requirements of the Consent Agreement could result in penalties, loss, or suspension of contracts or other consequences which
could adversely affect our operations and financial condition.

In addition, our international contracts may include industrial cooperation agreements requiring specific in-country purchases, investments, manufacturing
agreements or other financial obligations, known as offset obligations, and may provide for penalties if we fail to meet such requirements. The impact of these
factors is difficult to predict, but one or more of them could have a material adverse effect on our financial position, results of operations, or cash flows.
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We face risks from currency fluctuations

Historically, currency fluctuations have affected our operating results. Changes in the value of foreign currencies in which our sales or costs incurred are
denominated have in the past caused, and could in the future cause, fluctuations in our operating results. We seek to reduce our exposure to currency
fluctuations by denominating, where possible, our international sales in United States dollars, by balancing expenses and revenues in various currencies and
by undertaking limited hedging of forecasted currency exposures. With respect to international sales denominated in United States dollars, a decrease in the
value of foreign currencies relative to the United States dollar could make our products less price competitive.

We may not be successful in obtaining the necessary export licenses to conduct operations abroad and the United States government may prevent proposed
sales to foreign governments and customers

Export licenses and other authorizations are required from United States government agencies under the ITAR, the Export Administration Regulation
(“EAR”), the Office of Foreign Assets Control (“OFAC”) Regulations, the Trading with the Enemy Act of 1917, the International Emergency Economic
Powers Act (“IEEPA”), the Arms Export Control Act of 1976 (“AECA”), and other similar laws and regulations for the sale, use and export of many of our
products and related data and services. Thermal and infrared products and technical data have been subject to the ITAR and EAR, historically under United
States Munitions List (“USML”) Category XII and Commerce Control List (“CCL”) Category 6. Recently, the United States Government’s export reform
effort resulted in the transition of various Company products from the USML to the CCL, shifting the licensing requirements and restrictions for products
regulated by the Department of Commerce under the EAR. This transition has increased the licensing requirements and restrictions on some products and
reduced the requirements and restrictions on others. We can give no assurance that we will be successful in obtaining the necessary licenses from the United
States Department of State or Department of Commerce required to conduct our business as presently or historically conducted.

The United States export licensing environment has been affected by a number of factors, including but not limited to, the aftermath of 9/11, the rise of
terrorism and the changing geopolitical environment, heightened tensions with other countries (which shift and evolve over time), and the United States
reliance on the tactical advantage of the night-time war fighter. Some of these factors have affected the thermal imaging and infrared technology industry
overall while others have impacted us directly. In addition, our 2014 submission to the United States DDTC pursuant to ITAR § 127.12(c), regarding the
unauthorized export of technical data and defense services to dual and third country nationals in at least four of our facilities, have led to heightened scrutiny
of export licenses for products in our markets and in some cases, has resulted in lengthened drafting and review periods for our license applications, including
in countries where we have historically made significant sales. Subsequent engagement with the DDTC as part of our 2014 submission, the Consent
Agreement and related submissions and other communications concerning our licensing posture overall, highlight DDTC’s focus on the manner in which we
handle exports of our products, technical data and services subject to the ITAR. In addition, concerns with respect to potential diversion of certain of our
products to prohibited end users and countries subject to economic and other sanctions implemented by the United States government has caused the United
States Department of Commerce Bureau of Industry and Security to recently restrict our ability to sell 9hz thermal products without a license to customers in
China not identified on a list maintained by the United States Department of Commerce.

Although we have taken actions and continue to take additional actions necessary to implement policies and procedures to promote an improved compliance
culture and programs, there is no guarantee that our actions will be effective or that government agencies will not view our actions and programs with
heightened scrutiny, including as a result of events outside of our control. As a result, we may receive more restrictive provisos or limitations on new license
requests, wholesale denials of our license requests, suspensions or terminations of our existing licenses, or delays in receiving new licenses resulting from
requests for follow-up information, due diligence requests or additional limitations on our sale to third parties. We can give no assurance that we will be
successful in obtaining necessary licenses required to facilitate our international business. Failures to obtain or delays in obtaining licenses may prevent or
limit our ability to market, sell, export, or transfer our products outside the United States and has had and could continue to have a material adverse effect on
our business and our operating results.

General economic conditions may adversely affect our business, operating results and financial condition

Our operations and performance depend significantly on worldwide economic conditions and their impact on levels of capital investment and consumer
spending. Economic factors that could adversely influence demand for our products include uncertainty

33



about global economic conditions leading to reduced levels of investment, changes in government spending levels and/or priorities, the size and availability
of government budgets, customers’ and suppliers’ access to credit, consumer confidence and other macroeconomic factors affecting government, industrial or
consumer spending behavior.

In recent years, our performance has been negatively impacted by reduced spending by United States government agencies, global economic weakness, and
the Eurozone crisis. Continuation of'the conditions that led to reduced spending and potential further reductions in spending globally by either consumers or
government agencies could have a material adverse effect on our business, financial condition and results of operations.

Our primary markets are volatile and unpredictable

Our business depends on the demand for our products and solutions in a variety of commercial, industrial and government markets. In the past, the demand
for our products in these markets has fluctuated due to a variety of factors, some of which are beyond our control, including:

e the timing, number and size of orders from, and shipments to, our customers, as well as the relative mix of those orders;
e variations in the volume of orders for a particular product or product line in a particular fiscal quarter;

» the size and timing of new contract awards;

« the timing of the release of government funds for procurement of our products; and

» the timing of orders and shipments within a given fiscal quarter.

Seasonal fluctuations in our operating results are an outcome of:

« the seasonal pattern of contracting by the United States government and certain foreign governments;
« the desire of customers to take delivery of equipment prior to fiscal year ends due to funding considerations; and
» the tendency of commercial enterprises to utilize fully annual capital budgets prior to expiration.

Competition in our markets is intense and our failure to compete effectively could adversely affect our business

Competition in the markets for our products is intense. The speed with which companies can identify new applications for thermal imaging, develop products
to meet those needs and supply commercial quantities at low prices to the market are important competitive factors. We believe the principal competitive
factors in our markets are product performance, price, customer service and training, product reputation, and effective marketing and sales efforts. Many of
our competitors have greater financial, technical, research and development, and marketing resources than we do. All of these factors, as well as the potential
for increased competition from new market entrants, require us to continue to invest in, and focus on, research and development and new product innovation.
No assurance can be given that we will be able to compete effectively in the future and a failure to do so could have a material adverse effect on our business,
financial condition and results of operations.

Our products may suffer from defects or errors leading to substantial product liability, damage or warranty claims

We include complex system designs and components in our products that may contain errors or defects, particularly when we incorporate new technology
into our products or release new versions. If any of our products are defective, we might be required to redesign or recall those products or pay substantial
damages or warranty claims. Such an event could result in significant expenses including expenses arising from product liability and warranty claims. It also
could disrupt sales and affect our reputation and that of our products, which could have a material adverse effect on our business, financial condition and
results of operations. As we expand our presence into new markets, we may face increased exposure to product liability claims. We maintain product liability
insurance but cannot be certain that it will be sufficient or will continue to be available on acceptable terms.

Amounts included in our backlog may not result in actual revenues or translate into profits

Many contracts are subject to cancellation or suspension on short notice at the discretion of the customer, and the contracts in our backlog are subject to
changes in the scope of services to be provided as well as adjustments to the costs relating to the contract. We have historically experienced variances in the
components of backlog related to delivery delays or cancellations resulting from customer-specific circumstances, external market factors and economic

factors beyond our control, and we may experience more
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delays or cancellations in the future. Accordingly, there is no assurance that backlog will actually be realized. If our backlog fails to materialize, we could
experience a reduction in revenues and a decline in profitability, which could result in a deterioration of our financial position and liquidity.

Risks, Uncertainties and Other Factors Related to Our Technology and Intellectual Property

Our inability to protect our intellectual property and proprietary rights and avoid infringing the rights of others could harm our competitive position and
our business

Our ability to compete successfully and achieve future revenue growth depends, in part, on our ability to protect our proprietary technology and operate
without infringing the rights of others. To accomplish this, we rely on a combination of patent, trademark, copyright and trade secret laws, confidentiality
agreements and contractual provisions to protect our proprietary rights. Many of our proprietary rights are held in confidence as trade secrets and are not
covered by patents, making them more difficult to protect. Although we currently hold worldwide patents covering certain aspects of our technologies and
products, and we are actively pursuing additional patents, we cannot be certain that we will obtain additional patents or trademarks on our technology,
products and trade names. Furthermore, we cannot be certain that our patents or trademarks will not be challenged or circumvented by our competitors or that
measures taken by us to protect our proprietary rights will adequately deter their misappropriation or disclosure. Any failure by us to protect our intellectual
property could have a material adverse effect on our business, financial condition and results of operations. Moreover, because intellectual property does not
necessarily prevent our competitors from entering the markets we serve, there can be no assurance that we will be able to maintain our competitive advantage
or that our competitors will not develop capabilities equal or superior to ours.

Litigation over patents and other intellectual property is common in our industry. We have been the subject of patent and other intellectual property
litigation in the past and cannot be sure that we will not be subject to such litigation in the future. Similarly, there exists the possibility we will assert claims
in litigation to protect our intellectual property. Lawsuits defending or prosecuting intellectual property claims and related legal and administrative
proceedings could result in substantial expense to us and significant diversion of effort of our personnel. An adverse determination in a patent suit or in any
other proceeding in which we are a party could subject us to significant liabilities, result in the loss of intellectual property rights we claim or impact our
competitive position. Additionally, an adverse determination could require us to seek licenses from third parties. If such licenses are not available on
commercially reasonable terms or at all, our business, financial condition and results of operations could be adversely affected.

Our future success will depend on our ability to respond to the rapid technological change in the markets in which we compete, our ability to introduce new
or enhanced products and enter into new markets

The markets in which we compete are characterized by rapid technological developments and frequent new product introductions, enhancements and
modifications. Our ability to develop new products and technologies that anticipate changing customer requirements, reduce costs and otherwise retain or
enhance our competitive position in existing and new markets will be an important factor in our future results from operations. We will continue to make
substantial capital expenditures and incur significant research and development costs to improve our manufacturing capability, reduce costs, and develop
and introduce new products and enhancements. If we fail to develop and introduce new products and technologies in a timely manner, our business, financial
condition and results of operations would be adversely affected. In addition, we cannot be certain that our new products and technologies will be successful
or that customers will accept any of our new products.

Our business could be negatively impacted by cybersecurity threats and other security threats and technology disruptions

We face certain security threats and technology disruptions, including threats to our information technology infrastructure, attempts to gain access to our or
our customers’ proprietary or classified information, threats to the physical security of our facilities and employees, threats of terrorism events, and failures of
our technology tools and systems. We are subject to laws and rules issued by various agencies concerning safeguarding and maintaining infrastructure and
physical security and information confidentiality. Our information technology networks and related systems are critical to the operation of our business and
essential to our ability to successfully perform day-to-day operations. We are also involved with information technology systems for certain customers and
other third parties, for which we face similar security threats as for our own. In particular, cybersecurity threats-which include, but are not limited to, computer
viruses, spyware and malware, attempts to access information, denial of service attacks and other electronic security breaches-are persistent and evolve
quickly. Such threats have increased in frequency, scope and potential impact
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in recent years. Further, a variety of technological tools and systems, including both company-owned information technology and technological services
provided by outside parties, support our critical functions. These technologies, as well as our products, are subject to failure and the user’s inability to have
such technologies properly supported, updated, expanded or integrated into other technologies and may contain open source and third party software which
may unbeknownst to us contain defects or viruses that pose unintended risks to our customers. These risks if not effectively mitigated or controlled could
materially harm our business or reputation. While we believe that we have implemented appropriate measures and controls, there can be no assurance that
such actions will be sufficient to prevent disruptions to critical systems, unauthorized release of confidential information or corruption of data.

We require user names and passwords in order to access our information technology systems. We use encryption and authentication technologies designed to
secure the transmission and storage of data and prevent access to our data or accounts. These security measures are subject to third-party security breaches,
employee error, malfeasance, faulty password management or other irregularities. For example, third parties may attempt to induce by fraud employees or
customers into disclosing user names, passwords or other sensitive information, which may in turn be used to access our information technology systems.
These security systems cannot provide absolute security. To the extent we were to experience a breach of our systems and were unable to protect sensitive
data, such a breach could materially damage business partner and customer relationships, and curtail or otherwise impact the use of our information
technology systems. Moreover, if a security breach of our information technology system affects our computer systems or results in the release of personally
identifiable or other sensitive information of customers, business partners, employees and other third parties, our reputation and brand could be materially
damaged, use of our products and services could decrease, and we could be exposed to a risk of loss, litigation and potential liability.

Although we have in the past and continue to be subject to cybersecurity threats and other security threats and technology disruptions, to date none has had a
material impact on our business, financial condition or results of operations. Nonetheless, in the future, these types of events could disrupt our operations and
customer and other third party information technology systems. They also could require significant management attention and resources, negatively impact
our reputation among our customers and the public and challenge our eligibility for future work on sensitive or classified systems, which could have a
material adverse effect on our business, financial condition and results of operations.

Risks, Uncertainties and Other Factors Related to Our Corporate Structure and Organization

Our future success depends in part on attracting and retaining key senior management and qualified technical, sales and other personnel

Our future success depends in part on the efforts and continued services of our key executives and our ability to attract and retain qualified technical, sales
and other personnel. Significant competition exists for such personnel and we cannot assure the retention of our key executives, technical and sales personnel
or our ability to attract, integrate and retain other such personnel that may be required in the future. We cannot assure that employees will not leave and
subsequently compete against us. If we are unable to attract and retain key personnel, our business, financial condition and results of operations could be
adversely affected.

We must successfully manage a complex global organization

As we have grown, the size and scope of our worldwide operations have also increased substantially. We currently design, manufacture and market numerous
product lines in locations worldwide. Significant management time and effort is required to manage effectively the increased complexity of the business and
our failure to successfully do so could have a material adverse effect on our business, financial condition and results of operations. Our inability to continue
to manufacture our products at one or more of our facilities as a result of, for example, a prolonged power outage, earthquake, fire or other natural disaster, or
labor or political unrest, could prevent us from supplying products to our customers and could have a material adverse effect on our business, financial
condition and results of operations.

We may be unable to integrate successfully recent or future acquisitions into our operations, thereby disrupting our business and harming our financial
condition and results of operations

We have made twelve acquisitions of various sizes in the past five years. The integration of businesses, personnel, product lines and technologies can be
difficult, time consuming and subject to significant risks. For example, we could lose key personnel from
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companies that we acquire, incur unanticipated costs, lose major sources of revenue, fail to integrate critical technologies, suffer business disruptions, fail to
capture anticipated synergies, fail to establish satisfactory internal controls, or incur unanticipated liabilities. Any of these difficulties could disrupt our
ongoing business, distract our management and employees, increase our expenses and decrease our revenue.

We frequently evaluate strategic opportunities available to us and it is likely that we will make additional acquisitions in the future. Such acquisitions may
vary in size and complexity. Any future acquisitions are subject to the risks described above. Furthermore, we might assume or incur additional debt or issue
additional equity securities to pay for future acquisitions. Additional debt may negatively impact our results and increase our financial risk, and the issuance
of'any additional equity securities could dilute our then existing shareholders’ ownership. No assurance can be given that we will realize anticipated benefits
of any future acquisitions, or that any such acquisition or investment will not have a material adverse effect on our business, financial condition and results of
operations.

We have indebtedness as a result of the issuance of our 3.125 percent senior unsecured notes (the “Notes”) and borrowings against our unsecured credit
facility, and we are subject to certain restrictive covenants under our unsecured credit facility and the indenture governing the Notes which may limit our
operational and financial flexibility

Our ability to meet our debt service obligations and comply with the financial covenants under our credit facility will be dependent upon our future
performance, which will be subject to financial, business and other factors affecting our operations, many of which are beyond our control. Our inability to
meet our debt service obligations or comply with the required covenants could result in a default under the credit facility or indenture. In the event of any
such default, under the credit facility, the lenders thereunder could elect to declare all outstanding debt, accrued interest and fees under the facility to be due
and immediately payable. In the event of any such default under our indenture, either the trustee or the holders of at least 25 percent of the outstanding
principal amount of the Notes could declare the principal amount of all of the Notes to be due and payable immediately.

We may not be able to refinance our indebtedness on favorable terms, if at all, which could materially and adversely affect our liquidity and our ongoing
results of operations.

Our ability to refinance indebtedness, including the Notes, will depend in part on our operating and financial performance, which, in turn, is subject to
prevailing economic conditions and to financial, business, legislative, regulatory and other factors beyond our control. In addition, prevailing interest rates
or other factors at the time of refinancing could increase our interest expense. A refinancing of our indebtedness, including the Notes, could also require us to
comply with more onerous covenants and further restrict our business operations. Our inability to refinance our indebtedness or to do so upon favorable terms
could materially and adversely affect our business, results of operations, financial condition and cash flows, and make us vulnerable to adverse industry and
general economic conditions.

We are effectively self-insured against many potential liabilities

Although we maintain insurance policies with respect to a broad range of risks, including automobile liability, general liability, workers’ compensation and
employee group health, these policies do not cover all possible claims and certain of the policies are subject to large deductibles. Accordingly, we are
effectively self-insured for a substantial number of actual and potential claims. In addition, if any of our insurance carriers defaulted on its obligations to
provide insurance coverage by reason of its insolvency or for other reasons, our exposure to claims would increase and our profits would be adversely
affected. Our estimates for unpaid claims and expenses are based on known facts, historical trends and industry averages, utilizing the assistance of actuarial
services. The determination of such estimated liabilities and their appropriateness are reviewed and updated at least quarterly. However, these liabilities are
difficult to assess and estimate due to many relevant factors, the effects of which are often unknown, including the severity of an injury or damage, the
determination of liability in proportion to other parties, the timeliness of reported claims, the effectiveness of our risk management and safety programs and
the terms and conditions of our insurance policies. Our accruals are based upon known facts, historical trends and our reasonable estimate of future expenses,
and we believe such accruals are adequate. However, unknown or changing trends, risks or circumstances, such as increases in claims, a weakening economy,
increases in medical costs, changes in case law or legislation or changes in the nature of the work we perform, could render our current estimates and accruals
inadequate. In such case, adjustments to our balance sheet may be required and these increased liabilities would be recorded in the period that the experience
becomes known. Insurance carriers may be unwilling, in the future, to provide our current levels of coverage without a significant increase in insurance
premiums and/or collateral requirements to
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cover our obligations to them. Increased collateral requirements may be in the form of additional letters of credit and/or cash, and an increase in collateral
requirements could significantly reduce our liquidity. If insurance premiums increase, and/or if insurance claims are higher than our estimates, our
profitability could be adversely affected.

Changes in our effective income tax rate may have an adverse effect on our results of operations

We are subject to taxes in the United States and numerous foreign jurisdictions, including Belgium, where a number of our subsidiaries are organized. Due to
economic and political conditions, tax rates in various jurisdictions may be subject to significant change. Our future effective tax rate could be affected by
changes in the mix of earnings in countries with different statutory tax rates, changes in the valuation of deferred tax assets and liabilities, changes in the
enforcement environment, and changes in tax laws or their interpretations, in the United States and in foreign jurisdictions. For example, in 2016, in
accordance with FASB ASC Topic 740, "Income Taxes," we recorded discrete tax charges totaling $39.6 million related to the January 11, 2016
announcement from the European Commission of a decision concluding that certain rules under Belgian tax legislation were deemed to be incompatible with
European Union regulations on state aid. As a result of this decision, the European Commission directed the Belgian Government to recover past taxes from
certain entities, reflective of disallowed state aid, which impacts one of our international subsidiaries. The Belgian Government announced they have
appealed this decision and filed action for an annulment in the General Court of the European Union, and in July 2016 we filed a separate appeal with the
General Court of the European Union. On January 10,2017, we received tax assessments from the Belgium government approximating the discrete tax charge
recorded during 2016, which we have classified as current taxes payable on the Consolidated Balance Sheet as of September 30, 2018. We filed a complaint
against the Belgian tax assessments, and on October 23, 2018 the Belgian government canceled $33.0 million of the tax assessments. As a result, we expect
to reverse a similar amount of previously accrued income tax plus interest associated with the assessments during the period ending December 31, 2018. As
well, we expect the euro equivalent of $35.7 million held in a restricted cash account as of September 30, 2018 to become unrestricted during the period
ending December 31,2018. The appeal with the General Court of the European Union or other future events may cause the remaining income tax provision
associated with the European Commission decision to be entirely or partially reversed.

Our future effective tax rate may be adversely affected by a number of additional factors including:

» the jurisdictions in which profits are determined to be earned and taxed;

* the resolution of'issues arising from tax audits with various tax authorities;

« changes in the valuation of our deferred tax assets and liabilities;

*  adjustments to estimated taxes upon finalization of various tax returns;

* increases in expenses not deductible for tax purposes;

¢ changes in available tax credits;

* changes in share-based compensation expense;

» changes in tax laws or the interpretation of such tax laws and changes in generally accepted accounting principles;

« changes in foreign tax rates or agreed upon foreign taxable base; and/or

* the repatriation of earnings from outside the United States for which we have not previously provided for United States taxes.

Any significant increase in our future effective tax rates could adversely impact net income for future periods. In addition, the United States Internal Revenue
Service (“IRS”) and other tax authorities regularly examine our income tax returns. Our financial condition and results of operations could be adversely
impacted if any assessments resulting from the examination of our income tax returns by the IRS or other taxing authorities are not resolved in our favor. For
example, during the quarter ending September 30, 2018, the Swedish Tax Authority (“STA”) issued a proposed tax assessment for the tax year ending
December 31,2012 to one of the Company's non-operating subsidiaries in Sweden. The proposed assessment concerns the use of tax credits applied against
capital gains pursuant to European Union Council Directive 2009/133/EC, commonly referred to as the EU Merger Directive, and indicates a suggested
decision to assess taxes and penalties totaling approximately $300 million (Swedish kroner 2.8 billion). We believe the STA’s assertions in the proposed
assessment are not in accordance with Swedish tax regulations and plan to defend our positions with the STA and through the Swedish court system, as
necessary. Consequently, no adjustment to our unrecognized tax benefits has been recorded in relation to this matter. We believe that our recorded tax
liabilities are adequate in the aggregate for our income tax exposures.
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New tax legislation, commonly referred to as the Tax Cuts and Jobs Act (the “Tax Act”), was enacted on December 22, 2017. The Tax Act, among other

things, (i) permanently reduces the U.S. corporate income tax rate to 21% beginning in 2018, (ii) provides for a five year period of 100% bonus depreciation
followed by a phase-down of the bonus depreciation percentage, and (iii) provides for more general changes to the taxation of corporations, including
changes to the deductibility of interest expense, the adoption of a modified territorial tax system, assessing a repatriation tax or “toll-charge” on
undistributed earnings and profits of U.S.-owned foreign corporations, and introducing certain anti-base erosion provisions. The long-term impact of the Tax
Act on the general economy cannot be reliably predicted at this time and will require rule-making and interpretation in a number of areas.

The Tax Act requires complex computations not previously required by U.S. tax law. As such, the application of certain accounting guidance is currently
evolving. Further, compliance with the Tax Act and the accounting for certain provisions require accumulation of information not previously required or
regularly produced. As a result, we have provided a provisional estimate on the effect of the Tax Act in our financial statements. As additional interpretative
guidance is issued by the applicable authorities, we will continue our analysis on the application of the Tax Act and will revise our current estimates in future
periods. The revisions to our current estimates could materially affect our results of operations, cash flow and financial position.

State of Oregon law and our charter documents contain provisions that could discourage or prevent a potential takeover, even if the transaction would
benefit our shareholders

Other companies may seek to acquire or merge with us. An acquisition or merger of our Company could result in benefits to our shareholders, including an
increase in the value of our common stock. Some provisions of our Articles of Incorporation and Bylaws, including our ability to issue preferred stock
without further action by our shareholders, as well as provisions of the State of Oregon law, may discourage, delay or prevent a merger or acquisition that a
shareholder may consider favorable.
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ITEM 2. UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS

None.

ITEM 3. DEFAULTS UPON SENIOR SECURITIES

None.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.

ITEMS. OTHER INFORMATION
None.
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ITEM 6.

Number

31.1
31.2
32.1
322

101.INS

101.SCH
101.CAL
101.DEF
101.LAB
101.PRE

EXHIBITS

Description
Principal Executive Officer Certification Pursuant to Sarbanes-Oxley Act of 2002, Section 302.

Principal Financial Officer Certification Pursuant to Sarbanes-Oxley Act of 2002, Section 302.

Certification by the Chief Executive Officer pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

Certification by the Chief Financial Officer pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 .

XBRL Instance Document

XBRL Taxonomy Extension Schema Document

XBRL Taxonomy Extension Calculation Linkbase Document
XBRL Taxonomy Extension Definition Linkbase Document
XBRL Taxonomy Extension Label Linkbase Document
XBRL Taxonomy Extension Presentation Linkbase Document
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the
undersigned thereunto duly authorized.

FLIR SYSTEMS, INC.

Date October 30,2018 /s/ Carol P. Lowe

Carol P. Lowe

Executive Vice President and Chief Financial Officer
(Duly Authorized and Principal Financial Officer)
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Exhibit 31.1

I, James J. Cannon, certify that:

1. I have reviewed this quarterly report on Form 10-Q of FLIR Systems, Inc.;

2. Based on my knowledge, this annual report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make
the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(%)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluations; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely
to materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control of financial reporting, to the
registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date October 30.2018 /s/ James J. Cannon

James J. Cannon
President and Chief Executive Officer



Exhibit 31.2

I, Carol P. Lowe, certify that:

1.
2.

I have reviewed this quarterly report on Form 10-Q of FLIR Systems, Inc.;

Based on my knowledge, this quarterly report does not contain any untrue statement of a material fact or omit to state a material fact necessary to
make the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered
by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(%)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluations; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely
to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control of financial reporting, to the
registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date October 30,2018 /s/ Carol P. Lowe

Carol P. Lowe
Chief Financial Officer



Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of FLIR Systems, Inc. (the “Company”) on Form 10-Q for the quarter ending September 30, 2018 as filed with the
Securities and Exchange Commission on the date hereof (the “Report™), I, James J. Cannon, Chief Executive Officer of the Company, certify, pursuant to 18
U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act 0of 2002, that:

(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.
Date October 30,2018

/s/ James J. Cannon

James J. Cannon
President and Chief Executive Officer



Exhibit 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of FLIR Systems, Inc. (the “Company”) on Form 10-Q for the quarter ending September 30, 2018 as filed with the
Securities and Exchange Commission on the date hereof (the “Report”), I, Carol P. Lowe, Chief Financial Officer of the Company, certify, pursuant to 18
U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act 0of 2002, that:

(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.
Date October 30,2018

/s/ Carol P. Lowe
Carol P. Lowe
Chief Financial Officer







	10-Q (FLIR SYSTEMS INC) (October 30, 2018)
	10-Q - 10-Q
	PART I. FINANCIAL INFORMATION
	Item 1.Financial Statements
	ITEM 1. FINANCIAL STATEMENTS
	ITEM 2.MANAGEMENT S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS
	ITEM 3.QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK
	ITEM 4.CONTROLS AND PROCEDURES

	PART II. OTHER INFORMATION
	ITEM 1.LEGAL PROCEEDINGS
	ITEM 1A. RISK FACTORS
	ITEM 2.UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS
	ITEM 3. DEFAULTS UPON SENIOR SECURITIES
	ITEM 4. MINE SAFETY DISCLOSURES
	ITEM 5.OTHER INFORMATION
	ITEM 6.EXHIBITS

	SIGNATURE

	EX-31.1 (EXHIBIT 31.1)
	EX-31.2 (EXHIBIT 31.2)
	EX-32.1 (EXHIBIT 32.1)
	EX-32.2 (EXHIBIT 32.2)


